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UNIQUE METHODS IN. A.D. A. Discusses 1, 892,600 SALES | 


USED TO EXHIBIT 


Mechanical Features of 


New Lines Stressed at 


N. Y. Show 


New York, Jan. 11.—Strik- 
ine features of the automobile 
show this year are the minute 
attention given by the exhibi- 
tors to displaying the mechan- 
ical features of their cars and 

the unusual methods taken to 
bring 
alsention : of the public. 
@& mantifacturer. con- 

ten P eoealtt with stressing the 
appearance of the car—it was taken 


for granted that it contained a motor | 


and sundry gadgets for making it} 
run—but this year the mechanical 
improvements are being emphasized | 
more than ever. 


Not that beauty of line and taste | 


(Continued on Page 25) 


'  BUICK’S DELIVERIES 


IN DECEMBER 8, 140 


Detroit, Jan, 11—A steadily in- 
creasing popularity of the 1932 
Buick is evidenced in the retail de- 
livery figures for the month of De- 


cember, when 8,140 cars were de- | 


livered throughout the United 
States, it is announced by C, W. 
Churchill, vice-president in charge 
of sales of the Buick Motor Com- 
pany. This figure is the highest 
mark reached in any December since 
1928. 

The delivery figures by ten- day 


(Continued on Page 21) 


N. S. P. A. JOBBERS 
MEET IN N. Y. JAN. 13 


Detroit, Mich., Jan. 11.—Invitations 
have been extended to N. S. P. A. 
jobber members and their invited 

ts in eleven Eastern states to 
ttend the Eastern states jobbers’ 
conference at Hotel Wellington, New 
York city on Wednesday, January 13. 
This conference, being staged at 
| the request of the Eastern jobbers, 
will be a one-day affair opening, 
with registration at 9 a. m. and the 
call to order at 10 a. m. It will be 
concluded at 5 p. m. 
S. J. Levy of W. Bergman Com- 








(Continued on Page 22) 
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fhese features to the! 


» CHASSIS CHANGES sew vor son 1.—ne sation) ESTIMATE OF POLK 


| Au stomeblic bonkenw Associ iatio on | 

began its annual show week confer- | 

ence in the east ballroom of the 

Commodore Hotel. More than 350 

dealers were in atendance. G. H. 

Ford, assistant general manager of 
' the association presided. 


The first speaker on the program 
was C. A. Musselman of Chilton 
| Class Journal who spoke on the 
busitess probabilities of 1932. He | 
holds that an upwave by April 
would give us a 13 per cent, in- 
crease in automotive sales over 1931 

Edward Peyton of the N. A. D. A., 
spoke on counterfeit money in op- 
erating statements. This was a dis- 
cussion of fleet discounts and other 
} deductions for “diddling” cealers. | 

Victor Pope of Akron, O., talked 
on scientific service, “the dealer's 


meal ticket. He discussed flat profits 
resulting from supetvised dealer- 
ships in 1931. 

Al Stolk of Los 
jas the title of his talk: 
| Salesmen 10 Per Cent. 
Money.” This was an exception of 
| the compensation plan devised by a 
former medium sized 
|} dealer on the Pacific Coast. 
| Stolk appeared by courtesy of Gra- 
| ham-Paige, which has adopted his 
compensation plan in tow. 

G. H. Ford talked on “A Square 

Deal for the Dealer,” discussing dis- 
counts and factory-dealer 
ships in general. 


‘NINE MAKES REGISTER 
SALES GAINS IN CHICAGO 


Chicago, Jan. 11.—Although total 
registrations of new cars in Cook 
county for 1931, fell to 60,875 units, 
as compared with 78,066 in 1930, 
nine makes showed increases in the 
past year over the preceding twelve 
months, 

Among those to score gains, four 
were General Motors units—Chev- 


Angeles, Cal., 
“I Paid 


(Continued on Page 22) 





WHERE TO GET A. D.N. 
DURING THE SHOW 


Show issues to the 
trade visitors in New York 
are free and may be ob- 
tained from your hotel 
news stand, booth D-102 
at the show, in the press 
room at the show or at 
your own booth or dealer 
meeting. 

News left at A. D. N. 
booth will be forwarded 
to editorial department. 





| Dealer’ $ Problems 


tock | 


and Made! 


Oldsmobile | 
Mr. 


HUDSON-ESSEX DEALERS | 


relation- 


Nash President 
OF NEW CARS, 1931 


Compares With 2,625,979 
In 1930; Commercial 
Car Sales 311,800 


New York, Jan. 11.—Sales 
of new passenger automobile 
in the United States in 19351 
totaled approximately 1,892,- 
600, according to an estimate 
today by R. L. Polk & Co., 
icompilers of official registra- 
itions throughout the country. 
| The total compares with sales 
lof 2,625,979 in 1930. 

The estimate was based upon vom- | 
plete returns from all states for 
cleven months and registrations in 
nine states in December, which in- 





McCARTY 


L. HH. 


McCARTY HEADS NASH; 
NEW LINES IN MARCH 


Kenosha, Wis., Jan. ll. At a 
| meetiag of the board of directors 
of the Nash Motors held here Sat- 
|} urday afternoon E, H. McCarty was 
elected president of the company, | 
| with Charles W. Nash assuming the 
position of chairman of the board. 
|H. FE. Long was elected vice-presi- | 


dicated that new car sales in that| 
month totaled approximatly 62,000. 


Similarly, new commercial car 


(Continued on Page 22) 


MEET AT LUNCHEON 


dent and director of purchases. | 
New York, Jan. 11.—Hudson and | 
Essex dealers and distributors to- | (Continued on Page 4) 
day met for luncheon at the Cor m= | 
modore Hotel. The event was en- 
tirely informal and there were no | ‘OMAHA SHOW PREMIERE 
speeches. A discussion of problems | 
was carried on among the dealers. | 
There was definitely an air of 
optimism among the Hudson-Essex | 
field forces and the opinion was 
freely expressed that 1932 was go- 
ing to show a Satisfactory gain in 
sales volume over 1931. 


PONTIAC JANUARY 
SCHEDULE UP 26% 


Chicago, Jan. 11.—Two models, 
| known as B-11 and C-13, developed 
by the newly formed National 
Trucks, Associated, and designed 
upon a standardized basis for re- 
gional manufacturers allied with 
this organization, will make their 


(Continued on Page 23) 


Who's Who, Why, Where 


New York, Jan, 11—An increase 
‘of nearly 25 per cent. in the January 
production schedule for the newly 
announced Pontiac Six and Pontiac 
V-Eight was announced today by 
I, J. Reuter, president of the Oak- 
land Motor Car Company. 

The schedule originally called for 
the production of 8,100 automobiles 
in January. An unexpectedly large 
volume of dealer orders, however, 
has necessitated an increase of 2,100 
units to a new schedule total of 
10,200. It is reported retail sales 
for the company were eight per 
cent, larger in December, 1931, than 
in December, 1930. 









Get your copy free to- 
day at hotel news stands. 

The new book pub- 
lished by the Automotive 
Daily News. 

Giving names, titles and 
hotel addresses of lead- 
ing automotive executives 
at the New York Show. 









land; 
vice-presiden tof the Michelin Tire 
Compan yin France; Eugene Prince, 
assistant managing director of the 
Commercial Investment Trust Com- 
pany of Berlin and official delegate 
of the American Chamber of Com- 
merce in Germany; 
man, 
Automobile Chamber of Commerce 
and of the department of foreign 


‘THRONG EXHIBITS 
DESPITE HANDICAP 
OF POOR WEATHER 


Foreign Visitors View Dis- 


play on International 
Day—Given Lunch 


New York, Jan. —The 
thirty-second annual aritomo- 
| bile show in this city got off 
ito a flying start on Saturday, 
with the fourth largest open- 
ing day crowd in the history 
of the event. The number of 
visitors at Grand Central Pal- 
ace on Saturday was 37 per 
icent. greater than on the open- 
ling day of the 1931 show. 
‘These facts are vouched for 
by Alfred Reeves, general 
manager of the National Au- 
tomobile Chamber of Com- 
merce, who ju.tly finds rea- 
son for optimism at this ex- 


hibition of public interest in 


ithe new offerings of the auto- 


motive industry. 


Exhibit managers were unani- 


(Continued ou Page 3) 


100 GUESTS OF N.A.C.C. 
| AT OVERSEAS LUNCHEON 


New York, Jan. 11.—International 


FOR NATIONAL TRUCKS) nay “iuncheon tor overseas visitors 


was held this noon at the National 
Automobile Chamber of Commerce 
office in conjunction with the thir- 
ty-second anniversary of the Na- 
tional Automobile Show. There were 
eighty to one hundred yisitors from 
abroad. 

Among the distinguished visitors 
were Sr William Letts, past presi- 
dent o fthe Society of Motor Man- 
ufacturers and Traders, Ltd., of 
England. Sir William Letts is also 
managing director of Willys-Over- 
land Crossley. Also present were 


J. C. J. Phillips, exhibition manager 


of the Society of Motor Menufac- 
turers and Traders, Ltd. ,of Eng- 
Jules O. Hauvett-Michelin, 


M. A. Gross- 
president of the Canadian 





(Continued on Page 5) 


FOR SHOW VISITORS—<Automotive Daily News Offices: Editorial and Advertising, 350 Hudson St., 
Telephone CA nal 6-1000 
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DECEMBER RIM OUTPUT | 
TOPS LAST YEAR 259%: || 
WITH TOTAL OF 714,037 


Cleveland, Jan. 11.—Automobile 
rim production in December in- 
creased 12 per cent. compared with || 
output for November, 150 per cent. | 
compared with October, and 25 per 
cent. compared with December, 1930, | 
according to current statistics issued | | 
today by the Tire and Rim Associa- |} 


January 10, 


GENERAL 


and Park Avenue. January 10-16. 


MARMON—Commodore Hotel, 


ton Avenue, 


tion, with offices here. i 
December output of 714,037 units || FRANKLIN—Commodore Hotel, 42d Street and Lexington Ave- || The Lobby Shows 

was the largest since last August, || nue. Two cars on display. | oe 

forecasting a strong upturn in auto- } 

mobile assembly line activity in || GRAHAM—Biltmore Hotel, Madison Avenue and 43d Street, and || Who's Who and Where 

January. With output of rims in- Special “Magic of Motors,” at 304-6-8 Madison Avenue. 


creased for three consecutive months |; 
an upward trend appears to be def- 
initely established, although manu- 


PACKARD—Roosevelt Hotel, 
VESTA CONSOLIDATED COR 


facturing activity in the automotive 


20 a 


Special Exhibits in New York 


DE VAUX-HALL MOTOR CORPORATION, Grand Rapids, Mich., 
will have exhibit in the main lobby of the Commodore, 


MOTORS LINE—Waldorf-Astoria Hotel, 
and Empire Hotel, Broadway and 63d Street. 


AUBURN-COR D—Auburn-Cord 


CHRYSLER - DE SOTO - DODGE—Chrysler Building, 3 


Madison Avenue and 45th Street. 


an exhibit at their factory, 236 West 56th St. 





SPARKS from The SHOW 


The Oasis 














Open house 


50th Street 
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Lexington Avenue and 42d Street, 2 
And There’s More to Come 
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Salon, 1871 Eroadway. 


De 


Vaux 





: His Something 
95 Lexing- as mett ing 






















PORATION, Chicago, Il, will have 


yubbli 


~ 


industry still is of modest propor- a ie ie Re ‘ 
tions. —_. IKE discovering an oasis in the desert with a | ng 
With but one exception this is|rims produced in relation to total ONE DEALER ADDS 7 TO | spring of inv igorating water is the report handed out by 
the first time since 1929 that any | output of all rims. Last month this : E gle bi 
single month's output of rims has|reached 76 per cent., the highest CHEVROL ‘ ’ Alfred. Reeves, general manager of the National Automobile 
exceeded that of the corresponding |ration on record. This figure com- ET 100 CLUB Chamber of Commerce, that opening day of the show attracted 
month of a preceding year. In No-/pares with 33.9 per cent. for the| ina L h imilar day s 
vember, 1930, rim output exceeded | corresponding month onc year be-| ian attendance 37 per cent. greater than the similar day a 


lfore. The last previous high 
72.7 per cent, in November of 1931. 


that of November, 1929, only because 
of the sharp curtailment of produc- | 
tion immediately following the Oc-|cember production is output of all 
tober stock market crash of 1929. During the twelve months of 1931, 
December output of 714,037 units,| production of drop center rims to- 
which does not include certain sizes | taled 7,490,429, or 61.7 per cent. of 
of drop center rims produced by|the output of ail types, compared 
Ford and Chevrolet, compares with} with 6,302,110, or 36.2 per cent. in 
638,138 rims reported inspected and/ 1930. In 1929 only 8.3 per cent. of 
approved by the Tire and Rim As- | total output was in the form of 
sociation in November, 281,749 in| drop center rims. 
October, and 567,355 in December, Next to drop center rims, the larg- 
1930 lest number of any one type manu- 
The association during all of 1931] factured in 1931 was in the 20-inch 
inspected and approved 12,136,762! truck rim. This classification totaled 
automobile rims, compared with 17,- | 2,281,051 units for the year, or 188 
364,096 in 1930 and 24,143,528 in 1929. per cent of total output, compared 


Last year’s output, therefore, is| with 3,111,095, or 17.9 per cent. in 
shown to have been approximately | 1930. 
50 per cent. of that in the boom! During 1931 production of air- 


year of 1929 and about 30 per cent. | plane rims was almost negligible, 
lower than in 1930. } amounting oniy to 433. Output in 

An interesting figure of the De- | 1930 was also low, totaling only 
cember production is the unpre- 1,955. These figures compare with 
cedented proportion of drop center! 24,113 fer the twelve months of 1929. | 


EASTERN 


INU Co) on 1) Waals 
PARTS = 
BN 








, 


VURMA-AUFFMANN” 


PRECISIVUN 


BALL, RVLLER AND THRUST 


was | 


| FISHER BODY SPEEDS 








Chicago, Jan. 11.— Qualifying) vear ago and that 1932’s opening day is the fourth best in 
| seven salesmen in 1931 in the Chev-/| the thirty-two years the national exhibition has been staged, 
| role¢ 100 Car Club, Nelsen Obevrolet | Whether or not the great American public*is still inter- 
| Sales, Inc., reported today that last/ ested in. motor cars is the answer given the industry which 
i oe the most successful im) has been waiting so long for the report. Will the public buy 
their history, with the delivery at is something else again, something we will have to wait for 
| retail of 1,096 new and 1,146 used the end of the week to tell us. But the good old law of aver- 


| cars. : ° ° ° 
| The seven men who were given| ages should work in this case and at this stage of the game it 
special reeogniton for their sales} would seem logical to be optimistic. I'll take a chance and 


efforts in entering the 100 Car Club | 
are M. M. Zemel, vice-president of | 
the company; S. M. Strott, secre- 
tary; C. L. Carlat, treasurer, and L. 
R. Wachlin, J. H. Farrow, H. Lud- 
wig and L. C. Young. The busi- 
ness is owned by Fred Osterman 
and operated by R. A. Balcom 


predict that the brass hats go home from the show fuHy 
satisfied that they have reached the milk in the cocoanut and 
that the market is just ahead. 

The millions the industry has spent in anticipation of 
this break seem to have produced results in making the public 
again automobile conscious. The extraordinary values built 
into the new models without a marked advance in prices is 
something this public seems to appreciate and if that same 
public will not buy, then that public is not as intelligent as 


WORK AT PONTIAC, MICH. |) Shink st is. 


» * * 
Pentine, Jan. 11.—Overtime pro- FROM WHAT I HAVE PICKED up in hotel headquar- 
duction has been in force for the| ters and at the show, 1 think we are going to have an anti- 


past week by the local plant of the | ¢jimax in the early spring, when at least three of the manu- 
Fisher Body Company, with the men | 


iaieteh: amaaiin sine '} facturers will stimulate the market by giving us new’ lines. 
working twelve and thirteen hour) we know that Charley Nash is holding back and that he is 
ay qvery Cay, inctuding Sunday. | getting ready to give us five series of entirely new and differ- 
n unexpected dealer demand for| ant Nashes at the opening of the spring buying season. Reo, 
new Pontiac models and a rush} . . 
order for Oldsmobile doors has ne- | they say, has something up its sleeve to put out at about the 
cessitated the increased production.| Same time. Announcing as it did in mid-summer, Reo hardly 
The bodies have been pushed/¢ould have been expected to change at show time, so it is 
through the production lines at al- “ 
most double the norma! speed 


(Continued on Page 21) 


SIEGEL TAKES ROCKNE - 
CHICAGO DEALERSHIP 


Chicago, 11 H. I Siegel, 
| well known automobile deale: 


has taken on the Rockne Six, 


Jan 
here, 
with 
Island 
identified with 
makes of 
the past 


headquarters at 7622 Stony 
Ave He has been 
the handling of several 
cars in this territory for 
ten years 


KENTUCKY WILL CONSIDER 
REGULATING TRUCKS, BUSES 
| Louisville, Ky., Jan. 11.—It is re- 
| 





| ported from Frankfort, Ky., that a 
| Measure to regulate size and weight 
}of trucks and cargoes is certain to 
| be offered before the present session 
}of the Kentucky Legislature an@e@ 
|might include regulation of truck 
lines and additional taxes on beth 


buses and trucks, although the pri- 
|}mary object of the bill apparently 
as discussed, is to regulate the size 
of trucks. 


RHODE ISLAND SHOW SET 
FOR PROVIDENCE JAN. 16-23 
| Providence, R. f., Jan. 11.—Swiicl 
ling from earlier plans to hold the 
| annual exhibit in February, the 
Rhode Island Automobile LDes!ers 
Association has set January 16 to 
|23 as the dates for the Providence 
| Automobile Show. It will be held ai 
the Cranston Street Armory, and 
will be open eight consecutive days 
|from 1.30 to 10.30 p. m. daily 





|500 ADDITIONAL MEN HIRED 

AT FIRESTONE COTTON MILL 

Fall River, Mass., Jan. 11.—The 
Firestone Cotton Mill, which manu- 
factures cotton fabric for the Fire- 
stone Tire and Rubber Company, 
has announced that it will operate 
three shifts for the remainder of 
the winter, giving employment to 
500 additional operatives. 
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PHILA. DEALERS SET _ 
FOR IMPROVED YEAR; 


LINE UP PROSPECTS} 10.00 4. x1. a. ©. c. Bxport Managers 


ANUARY 12 


Meeting, N. A. C. C. Offices 

12.30 Noon—Auburn Dealer Luncheon, Commodore. 

, . | 19:38 Noon—Chrysler Dealer Lunchecn, Commodore. 
Philadelphia, Jan. 11.—Robert B. 12.30 Noon—International Association of Auto Show and Association 


Parker, president of Packard, Inc., Managers Luncheon, Roosevelt. 
asserts there has never been a time/| 12.30 Noon—Marmon Dealer Luncheon, Commodore. 
when, in his recollection, his com- | 12.30 Noon—Hudson-Essex Dealer Luncheon, Commodore 
had = espects listed. } 1.00 P. M.—Hupmobile Informal Luncheon, Commodore 
pany had so many prospe Oldsmobile Dealer Meeting. Waldorf-Astoria 
These prospects, too, are not mere- | ¢ 30 P. M.—National Automobile Chamber of Commerce Banquet, Com 
ly lists of names of persons who)! modore 
should be interesied in the purchase | WEDNESDAY, JANUARY 13 
of a car but those who actually are | 19 99 A. M —National Automobile Chamber of Commerce Directors’ Meet- 
concerned, taking demonstrations ing, N. A. C. C. Offices. 
and devoting time to discussions | 12.36 Noon—Cadillac Dealer Luncheon, Waldorf-Astoria, 
with salesman. Mr. Parker expresses | 12.30 Noon—De Soto Dealer Luncheon, Commodore 
: 7 Bare : | 12.30 Noon-—-Hudson-Essex Dealer Luncheon, Commodor 

the opinion that forced ligu:dation | 12.30 Noon—Marmon Dealer Luncheon. Commcdcre. 
of overburdened inventories should Oldsmobile Dealer Mecting, Waldorf-Astoria. 
be over. 1.00 P. M.—ilupmobile Informal Luncheon, Commodore. 

According to John H. Fassitt, sec- i.00 P. M.—National Automobile Chamber of Commer Directors 
retary-treasurer of the Foss-Hughes yar -wwes ™ & ©, Se neeee 
Company, distributors of Pierce- | 6-30 P. M.—Chevrolet Dealer Banquet Commedore 
Ar-ow and Studebaker cars, the 7.00 P. M.—Motor and Equipment Association Dinner, Astor 
year just ended has materially THURSDAY, JANUARY 14 
strengthened the organization Oof| 1939 Noon—Dodge Dealer Luncheon, Pennsylvania. 
which he is an official. He points| 1939 Noon—Hudsun-Essex Luncheon, Commodore 
out that 1931 was the most difficult | 12.30 Noon—Marmon Dealer Luncheon, Commodore. 
year the company ever experienced | 12.30 Noon—Merchants’ Association of New York Luncheon, Astor. 
in its twenty-six years of business.| 1939 Noon—Overseas Automotive Club Luncheon, Asto! 
yet the obstacles thus encountered, | —_ Oldsmobile Dealer Meeting, Waldorf-Astoria. 
he feels, have prepared the com-|199 Pp. M Hupmobile Dealer Meeting and Luncheon, Commodore. 
pany for “the better times which/ ¢ 39 p. M.—Oldsmobile Dealer Dinner, Roosevelt 
will inevitably come and which are|g39 P. M.—Society of Automotive Engincers Annugl Ban juet 
now, possibly, only a little way Pennsylvania 
ahead.’ 6.30 P. M.—Willys-Overland Dealer Banquet, Commodore, 

Guy A. Willey, president of the 
Guy A. Willey Motor Company, FRIDAY, JANUARY 15 
Paige distributor, predicts a mod- |, 12.30 Noon—Hudson-Essex Dealer Luncheon, Commodore 
erate’ industrial revival in the |——— Oldsmobile Dealer Meeting, Waldorf-Astoria. 


present year. He believes the auto- | 123 30 _Noon Graham-Paige Dealer 


mobile industry, invariably the last | 
to feel the effects of an economic 
crisis, will be the first to feel the 


effects of a revival. 

in my twenty years of business,’ 
said Mr. Willey, “there has never 
been a time in which so much gen- 
uine interest has been displayed in 
a new car.” 

Mr. Willey lauded as a construc- 
tive step the agreement among 
manutlacturers to bring out only one | 
new model a year, aiding both deal- a 
ers and producers. | noon crowd was very good. This 

Edward G. Dickson, service man-| record was made in spite of the. 
ager of the Roberts Nash Motor | fact that the weather was far from) 
partiment’ has started’ something 1: emucine- It was m.t cold, but 

erng | drizzling rain fell off and on all day 


(Continued from Page 1) 


mous in telling an Automotive Daily 


News representative that the after- 


never tried before to hold the | 
service market, which is being re-|long. This probably had more ef- 
gained generally, namely, the cir- | fect on the evening crowd than it 


cularization, by personal letter, of its | did on visitors during the afternoon. 


Luncheon, 


Essex House 


Show Crowds 37 %, Greater | 
Than on 1931 Opening Day 


GENERAL MOTORS ADDS 
700 AT CANADIAN PLANT 


Buffalo, Jan. 11.—General Motors 
f Canada has increased froduction 
materially in its parts and acces- 
sories unit, the McKinnon works at 
St. Catherines, Oni., Ontario 
suburb of this city. 

The company has placed four ad- 


an 


owner customers four or five times | tomanl ditional producis, not previously 
a year. Tiday (Monday) is International) yanufactured in Canada, in pro- 
Day at the show. Foreign visitors! duction at the St. Catherines plant 


were entertained at luncheon at N. 
A. C. C. headquarters, 366 Madi- 
son Ave., and afterwards were taken 
to Grand Central Palace, where spe- 
cial courtesies were shown them. 


STUDEBAKER OFFERS 
2 NEW FUNERAL CARS 





Special radio broadcasts have 

New York, Jan. 11.—In its latest |been arranged for each day this 
contribution to the funeral car | week. This morning Alvan Macau- | 
field, Studebaker announces a new jley, president of the N.°A. C. C.,| 
Westminster funeral car and a | spoke over station WABC on the au-| 
new Samaritan ambulance at still | tomotive accomplishment of the} 
lower prices, with improved free | year and the outlook for 1932. 
wheeling, combined with synchro- | ———-————— . _ 
nized shifting, automatic starting, | 
automatic ride control, full-eush- 


ioned power and many other new 
features. The funeral car lists at 
$2,685 and the ambulance“at $2,990. 

For ambulance service free wheel- 
ing permits high speed operation 
with greater safety. The provision 
for conventional engagement in all 
gears makes the braking effort of 
the engine instantly available. The 
Shift is simplicity itself and ob- 
tained as swiftly as the need of 
the moment dictates. Positive con- 
trol is afforded by means of a hand 
lever conveniently located below 
and slightly to the right of the 
Steering wheel. The driver merely 
throws out the clutch and depresses | 
the hand lever. A dial on the dash | 


The “full 








plainly registers “free wheeling” or | 
“conventional” as used. 

Another new feature is the use 
of full-sealed, . 1932 type, clear 


vision™safety plate glass as stand- 
ard in the windshield, front doors 
and glass partition between com- 
par.cment of the new Westminster 
at no extra charge. 


In the Samaritan ambulance 
Safety plate glass is standard in | 
windshield and all windows at no| 


extra cost. 
in 


This is a great advance | 

satety. | 
The new Westminster and 
Samaritan are cars of 152-inch | 
wheelbace. Chassis are speciaily 
desitned for the specific type of 
work: required of them. They are 
powered by a Studebaker straight | 
eight engine of 101 horse power. 





Chevrolet 


and has increased the working force 
to upward of 700. 


SEES DAIL Y NEWS, TUES DAY, JANUARY 12, 1932 


Dealers in 


Seattle, Wash., 
the past sixty days used car stocks 
have piled up on the hands of deal- 


Jan. 11.—During 


| ers, according to J. M. Thornton, 
| used car manager for Tyson-Olds- 
mobile. This is due to new car 


sales taking the lead with the com- 


ing of the 1932 models, and for used 
cars, the season being off. 

Thus Seattle dealer have more 
cars on hand now than at any time 
for the past ninety days. Most of 
the stock is movable, although there 
has been “long” trading. In this 
connection the Used Car Manual, in 
its current issue, says some pointed 
things, as follows 

rhe present-day evil of overallow- 
ance will never be corrected until 
the dealers have the intestinal for- 


100 GUESTS OF N.A.C.C. 
AT OVERSEAS LUNCHEON 


(Continued from Page 1 


and domestic commerce, automobil 


division; FE. B. Rawson, new ap- 
pointed automotive trade commis- 
sioner of Johannsburg, South Africa 


and C. Kunkel, newly appointed at 


tomobile trade commisioner of Bom- 
It bay, India 
| The program included a_ bull 
| tun heon at 12.30 and at 1.30 a 
j}trade conference Robert C, Gra- 
| har m, chairman of the export com- 
mission of N. A. C. C., presided 
[The welcome to delegates was by 
| John N. Willys, ambassador to Pol- 
}and, and former chairman of the 
export commission of N. A. A. C. 
“Successful Dealer Management,” 
topic of a talk by Joseph 


A four-day week schedule is being | 
followed in an effort to relieve the | 


serious unemployment condition 
which has been felt severely in the 
Canadian city for the past year. 
CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NE ‘ws BRING RESULTS 


jeweled” 


NEW DEPARTURE 












was the 


“FRE 





New York Show Events Used Car Stocks Pile Uy D, 


Seattle Report 


titude to buy and sell cars at the 
right price and to stop letting the 
public chisel them out of the profits. 

“Being agreeable seems to be the 
outstanding motive of automo- 
bile dealer of today This has been 


clearly evident the past ninety days 
by practically all of the dealers giy- 
ing the public just what they 
wanted for their worn-c used 
cars Why not mect the actual 
facts and educate the sales force to 
merchandise new and used cars? 
Educate the public to what used 
cars are worth, instead of having 
them tell you what the re worth 
to them. The public mart and 
will listen to common sense. and 90 
per cent. of them know they are 
getting more for their worn out 
cars than they are worth 

F. Haas, president of the Empire 
Stat Merchants Association nd 
president of the Brooklyn oMtot 
Vehicle Dealers Asseemtion rhe 
discussion was introduced by Sir 
William Lett Legislative Trend 
were told by D. C. Fenner, member 
of the legislation commission of 
N. A. C. C The discussion was 
introduced by E. B. Lawson, Amer- 
ican automobile trade commissioner 
to oSuth Africa Improving and 
Selling Service” was given by J. J. 
| Kenyon, general manager of Chrys- 
ler Motor Parts Corporation rhe 
discussion was introduced by F., 
Nepveu-Nivelle, Societe Anonyme 
Andre Citroen, Paris: Successful! 
Methods of Highway Financ by 
Roy D. Chapin, chairman of Hud- 
son Motor Car Corporation, fole 
lowed. The discussion was intro- 
duced by Andre Ceurvorst, Auto- 
mobile Dealers A-sociation of the 


Netherland: 


AND 
THERE” 


( tha SSis 


Automatic 
stop 


Bijuc 


tendency to “here 


Lubrication 
and there” 


owner's 
it 


eliminated the 
for greasing service. 


car 
Instead 


brings him back to the car dealer's service department for periodic 


check-up and refilling the Bijur 


‘Tank 


a distinct advantage to the 


dealer selling Bijuc equipped cars. 


tre you losing this profitable 


, 
business? 


Bijur Lubricating Corporation 


22-08 Forty-third Ave., 


Originators 


Long Island City, 


PM ¥. 


of Modern Chassis Lubrication 









Jewels are the anti-friction bearings of a watch. 





15 


“jewels” in the form of New Departure Ball Bearings 


friction guard the 1932 Chevrolet as no other bearing 


could. They are definite assurance of long life and 


owner satisfaction. 


NOTHING ROLLS LIKE A BALL 


There is no denying the fact that 
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BALL BEARINGS 
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By WALTER BERMINGHAM 
(Staff Correspondent) 

Chicago, Jan. 11.—As the new year 
gets under way Chicago's automo- 
bile dealers find themselves, .en- 
erally speaking, in good technical 
condition and prepared to land every 
possible new and used car sale this 
market has to offer. 

Inventory of new « 


ars is described 


as fairly low, while stocks of used 
cars range from fair to medium, de- 
pending upon the dealer. In othe: 
word some are in better shape 
than others in the matter of used | 
car stocks. In few, if any,cases is 


the situation viewed with alarm, for 
on a comparative basis with 
car sales in 1931, those of used au- 


tomobiles were quite favorable, and,” 


was no ne- 
Particu- 


as a consequence there 
cessity for overstocking. 
larly was this true with used cars 


in the lower-priced classes, for which | forced, the sale per customer has/ usual attention to the service end 


lof their business, for two reasons: 
| theme back of most of the cam-| First, to keep the owner as an owner 
the dealers is that used car prices| paigns and follow-ups is that the | of the make of car handled by the 


the demand was gratifyingly brisk. 
Another element of cheer among 


new | 
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not 
strategic 
the automobile 


have 
trade-in position prior to 
show will find the 


value of their used cars considerably 


lessened 

Although dealers are just as an- 
xious for new car sales this year as 
ever, they do not propose to accept 
‘any old deal” regardless of the 
humor of the prospect. In othe 
words, they are not in the mood tc 
sacrifice new car profits and more 
for the sake of landing an order 
when it means taking in a used au- 
tomobile at hundreds of dollars 
above its market value. 

Service departments have worked 
ownership lists as never betore, and 
a large number of dealers have 
|}standard service sales programs to 
}insure the customer coming in regu- 
larly. Where such plans are en- 


|increased considerably. The central 


taken advantage of their | 


| All dealerships 
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‘tein with the result that they 
| will be continued this year. 

in this territory 
| have been paying more than the 
dorse or condemn the policy. 


tryout—and@ this 


Stores Express Stewart Tractor and Trailer 


chandised and produced favorabie | distinct impression as the general | 
routine for work of this kind. The 
10 per cent. who are experimenting 
with time payment plans are being | against 
watched by the other 90 per cent., 
who are not inclined either to in- 
If it 
proves successful after a sufficient 
is considered an 
especially good test period—the time 


are lower than ever before in the| logical place to service a car is the | dealer, and, second, to impress him 
was bought,/ that, having not purchased a new 
pect them to appeal to buyers be-| since that dealer’s mechanics are | car, his present automobile nat- 
cause they can truly be represented | specialists in the make of car injurally requires more service, which, 


history of the industry. Dealers ex-| dealer from whom it 


plan may be more widely adopted. 


In respect to the physical set-up 
of dealer establishments the policy 
is one of smaller forces, so that 



















Dealer credits are in satisfactory 
shape, and there is no evidence on 
the part of bankers to discriminate 
those in the automobile 
trade. The situation is that, where 
a dealer can show on his books that 
his business is in fair shape, he has 
no difficulty in getting the necessary 
money to buy new models, If unable 
to convince his bank in the matter 
of credit—in other words, if he is 
not judged to be in the best shape— 
he can do business through finance 
companies, who cxtend credit more 
readily because they are closer to 


as being on the bargain counter. 
Every indication points to a policy 

of careful trading of used cars by 

dealers in 1932. The advent of new 


models at lowered prices and pos- | 


Sessed of more desirable features 
than hitherto means that the trade- 


question. Other points stressed are 
|the owner pride and the economy 
jin keeping an automobile looking 
welF and in good running conditiwn 

Nearly every dealer at one time 
or other during 1931 put on special 
combinations covering repair work, 


lof course, is most profitable to the 


| turn to the customer. 


| 


in figures for used cars will be ma-jrefinishing and@ greasing se-vice 
terially lowered, so that those who! These “specials” were wel] mer- 


Austi 








every one may be kept busy. 
dealer and at the same time a good 


It is estimated that dealer service 
business here is 90 per cent. upon 4 
cash business. A few dealerships 
are operating their service depart- 
ments on a time payment basis, but 
as yet this plan has not made a 


with larger personnels. 
also among distributorships 


business. 





n Four Seater 





is here 


on view! 
-N. Y. Show— 


Second Floor— | 


See it 


Give the smart new Austin Four Seater a 
thorough inspection. Ask all the questions you 
want. You'll be enthusiastic over the car—and still 
more enthusiastic over the sales outlook for it in 
1932 when economy will be more than ever the buy- 
ing keynote. 





The Austin Four Seater is getting a rousing wel- 
come in the trade because it appeals to a wider field 
than has any bantam car. Slightly larger than the 
six other Austin ~-~4els, it is mounted on a bantam 
chassis—and wha, x still more important, it delivers 
the 40 miles to the gallon for which all Austins have 
been noted. 






“Te AMERICAN 


THE AMERICAN AUSTIN CAR COMPANY, INC., BUTLER, PA, 


fin) 


/ 


* 


now 


Get in the new Four Seater yourself. You will see 
readily that two large people can make themselves 
comfortable in the two front seats, with plenty of 
room in the rear seats for two more. You will like the 
modern styling of the Austin Four Seater—its 
stream-lined roof line—its rich maroon with beaver 
brown stripes on the moulding. You'll like the price 
($395 f. o. b. Butler, Pa.) and the profit margin it 
allows. 

After you see the car at the show, talk it over 
with us at our headquarters at the Hotel Winthrop 
right across the street from the show. If you can’t 


attend the show, mail the coupon for a folder which 
describes this latest Austin model. 


(er Se eS Se Se ee eee aS wy 
. i 
; American Austin Car Co., i 
' Butler, Pa. i 
i 

; Gentlemen: ; 
; Please send me your folder describing the new ! 
' Austin Four Seater. i 
i i 
i i 
§ Name 4 
£ f 
| ' 
NN. mes ac Woe a2 ee eee he ee ; 
Nh ae Se 





There 
is unquestionably less additional su- 
pervision than would be the rule 
This applies 
and 
branches where there is a tendency 
toward taking most matters up di- 


rectly with the principals of the 





the automobile business.and, conse- 
quently, watch the dealer better to 
keep his business on an even keel. 

A favorable influence with the 
dealers in this territory in securing 
credit is that they have not been 
asked to take as many cars as in 
the past, and therefore’ their 
financing has been simpler and 
easier to handle. 

The general opinion of the dealer 
body is to the effect that the auto- 
mobile shows will create consider- 
able buying of new models and will 
play a major part in giving 1932 a 
shade over 1931. No great jump in 
business is looked for, but, with 
overheads down to the lowest ebb 
and sails trimmed, dealers feel that 
they stand to make substantially 
greater profits this year than last. 
They are thoroughly sold on new 
cars introduced by their manu- 
facturers—-enthusiastically so—and 
just as firmly convinced that the 
public will-respond to these models 
by purchasing in numbers ahéad of 
what most prophets have, pre- 
dicted. 


MeCARTY HEADS NASH; 
NEW LINES IN MARCH 


(Continued from Page 1) 





Robert P. Elliott was elected vice- 
president in charge of operations. 
The December dividend of 50 cents 
per share on the common stock was 
declared. 

The report showed that the year 
1931 was somewhat less satisfactory 
than 1930, but the company remains 
in a strong financial] position. Dur- 
ing the year ending November 30, 
1931 showed earnings of $4,807,- 
680.88, equal to $1.76 a share on the 
2,730,000 shares of common stock 
outstanding, During the year the 
company paid out t> stockholders 
$9,555,000 and closed the year with 
a cash balance of $36,550,480. In 
this estimate Nash Motors stock and 
United States government bonds 
were assessed at their lowest price 
as of November 30, 1931. 

During the meeting Mr. Nash an- 
nounced that new models would be 
presented about March 4-1932. The 
new line, he said, would comprise 
five different wheelbases, Much of 
the expense of operation during 1931 
could be placed at the door of de- 
velopment of these new models. 


RANDOLPH CHEVROLET. INC. 
IN EXPANSION MOVE 


Camden, N. J., Jan. 11.—The Ran- 
dolph Chevrolet, Inc., with head- 
quarters at 1400 Haddon Ave., has 
opened used car showrooms at 1911- 
1919 Broadway. The concern is spe- 
cializing in rebuilt trucks at its 
new location. 


COMET-AUTO STORES 
GETS STATE CHARTER 


Jersey City, N. J., Jan, 11.—The 
Comet Auto Stores, operating a 
chain in New Jersey, has been 
granted articles of incorporation. 
M. L. Weisbart, Abraham Tauper 


and Tillie Sands are the incorpo- 
rators. 
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The 1932 Stewarts will 


Astound Truckdom 








A Big Money Making Opportunity 
for Truck and Passenger Car Dealers 


For 19 years Stewart has built quality trucks 
to sell at moderate prices — the new Stewarts 
surpass all previous achievements. 


Handsomer than ever in appearance—more 
rugged, more powerful — the 1932 Stewarts are 
marked by improvements in engineering prin» 
ciples and design that place them at the top of 
all truckdom. 


See them at the New York Show and you'll 
realize why they will prove big profit-producers 
for truck or passenger car dealers. 


The amount of money necessary to handle 
the Stewart line is astoundingly small. Dealer 
discounts are extremely liberal. 


‘Thousands of Stewarts are in use in 600 
American cities and 86 foreign countries Thous- 
ands more will be sold in 1932. See the Stewart 
Exhibit. Examine Stewart improvements. 





22 Ton Write or wire for complete information, 
catalogs, prices and discounts. 


15 Models—5S7 Wheelbases 1 to 7 Ton— 
$695 to $6190—6 and 8 Cylinder Motors 





MOTOR TRUCKS 





STEWART MOTOR CORPORATION : 
BUFFALO, N. Y. 


§ Ton 





See the Big Exhibit of 1932 Stewarts 


New York Auto Show—January 9th to 16th 
oS Buffalo Auto Show—January 16th to 23rd 
Tractor and Trailer Chicago Auto Show—Jan. 30th to Feb. 5th 








See the New 8 Cylinder Models at the Show 
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Studebaker Is Showing New | S@&"> 
, 14,2,3 Ton Truck Chassis) 


New York, Jan. 11.—Studebaker is; gine. A floating intake is placed 


making a representative showing of | a a oa to feed clean 
its new line of motor trucks at the; ne transmission is a four-speed an ; — ; . = mena i 
Palace show. The outstanding fea- | Warner unit, equipped with a 4 Pewee oe cL, 


tures of the line are greater eri standard S. A. BE. power a be y 4 ws 























y, 
" 


and speed, longer wheelbases and | opening. In the 3-ton chassis there 
heavier chassis units, The greup in-|is a two-speed auxiliary transmis- 
cludes 1%4-ton, 2-ton and 3-ton | sion with a 1.52 gear reduction | 
chassis. mounted amidships to give addi- 

The new 144-ton unit is offered in| tional pulling power. This gives 
two wheelbases, 130 and 165 inches, | eight speeds forward and two re-igear with the shafts straddlejing effect wiih minimum pedal room is provided. Pointer type in- 
priced at $695 and $775, respectively. | verse. In addition to the standard mounted. A back-up block keeps| pressure. The three-ton carries BK |StTuments are used. 


The 2-ton model is available in| sear ratio of 6.14, four optional ra- Insulation against noise, heat and 
three wheelbases, 141, 153 and 165|tios, ranging from 5.25 to 7.8, are|the ring gear in full mesh, even | Booster brakes as standard equip- | .o14 has been provided. 


inches, with prices ranging from/| Offered, so that an operator can| under severe strains. These rear | ment. 
$895 to $945. The new 3-ton unit | mow secure a 3-ton Studebaker truck/axles have an ample factor of| A cab, as well as a full line of 
is offered in four wheelbases, 141,| With standard mechanical equip-| safety and are typieal of the ex-/| bodies, are offered on all chassis. | SXSCUTIVES OF FICK 
153, 165 and 183 inches. Prices range |™ent for amy type of medium or|cess strength throughout the| Bodies include panel, screen, ex- AWAIT REORGANIZATION 
from $1,350 to $1,425. Studebaker | heavy duty service. Studebaker truck line. press, stake, platform, canopy, grain,| Spriagfield, Mass. Jan. 11.—Pro- 
has adopted the S. A. E. recom- The 144-ton short wheel base unit Special attention has been given | cattle, dump and tenk types, as muigation of the reorganization 
mendations for dimensions from/}has a 6-inch frame. Other 1%-ton}to spring equipment. Springs are| well as a number of apecial bodies. plan for the Fisk Rubber : 
back of cab to center line of rearjand 2-ton models have 17-inch | manufactured in Studebaker plants.| The new cab is of steel canstruc- 
axle in order to standardize body | frames; the 3-ton unit, an eight-|Rear springs are carried on out-| tion, with steel box section frent|7*@¥ @f Chicopee Palle, ts being 
mounting dimensions. inch frame. Cross-member bracing | rigger type bangers of heavy-duty |corner posts, to which the separate | awaited with interest by executives 
The six-cylinder engine has a/| is designed to prevent frame distor-| design, securely riveted to the/all-steel cowl fastens securely. Thejof the concern. They have reason 
bore and stroke of 3% by 4% and/tion amd give extreme strength at | frame. Auxiliary rear springs #re|cab has a coupe front, with sloping|to believe that the plan will have 
used on all three chassis. It devel- | points where maximum stress eccurs. | standard on the three-ton tractor|wind shiel@ and cowl ventilator. decided lut ett m 
ops 75 horsepower at 3,200 r. p. m.| From axle is of conventional |and are available at extra cost on | Doors, 31 inches wide and weather- |" “°CGee Sa’u ary ect Uupo 





NEW STUDEBAKER 11',-ton truck 


The pistons are electroplated cast |truck design with large  size/all other models. stripped, are equipped with locks; | les, which are reported to have 
iron to reduce friction and give freer | spindles mounted on Timken bear- Ross cam and lever type steering | windows are 25 inches wide and 18}fallen off within the last few 
action. The crankshaft is counter- ings. gear is used in all units. Mechan- inches deep; interior door handles| months. The Chicopee Falls factory 


balanced and a Lanchester vibra- The full-floating rear axles are | ical, four-wheel brakes are of the |are of the remote control type. 


tion dampener is fitted. Rubber | designed for heavy service, and in-|two-shoe, duo-servo, cable-con- now is engaged in manufacturing 


The driver's seat is forty-eight tires for soxi datin fers. but 
the uncertainty which has shrouded 
for three passengers. The seat is Fisk affairs is said to be a handi- 
upholstered with high back, for bet- cap in the stocking of dealers. 

ter shoulder support. Generous leg¢ sonbitieeibaineali a 





mountings are used under the en- corporate an extra heavy pinion | trolled type, to provide ample brak- | inches wide, providing ample room 








means 20 superior sales advantages 


and performance features, including 





9 exclusive developments that are vital 


to the public and to your 1932 profits. | 


See the Radio Surprise of 1932 
in the 


MERICAN BOSC 
CD Motor Car RADI 


Now on display at 


BOOTH D41-42 


New York National Automobile Show 
and 


PARLOR 1054 HOTEL COMMODORE 


UNITED AMERICAN BOSCH CORP. 
Springfield Massachusetts 















NEW Studebaker steel cab 
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trucii ( ek 1 ( | t elve 1 hy 
In t e! ( t tl rends ; 
being toward greate d and comfort and t d making 
that greater speed sate ti We d an influx of twelve- 
cvlinder cars: \ nd the eights impr land given greater 
power, and, on the other side of the picture, we find improve- 
ments in bi gy that \ make it safe to use the higher 
speeds that are available Safety glass, the non-shatterable 
variety, has come in for cohsiderably greater use. Steel run- 
ning boards are being used by some marfufacturers as a factor | 
making for safety. Some forward steps have been taken in 


providing illumination that is bright enough to give safety 


to the driver and yet remove the dangerous dazzle from the 
eyes of other users of the highways. 

Free wheeling has certainly come rapidly into popula 
favor. 
various forms. 
makes various units of the chassis automatic in operation. 
We have automatic starting, as exemplified in the Startix, 
starting the engine automatically in case it stalls. We have 
an automatic choke to provide correct proportioning of the 
fue] mixture for starting and operation. Automatic clutches 
have made their appearance in connection with free wheel- 
ing. Thermostatic show and 
this is another automatic factor in operation. 

Another very definite trend is to be found in new frame 


heat controls increased use, 


The majority of our cars now carry this feature in 
Another trend to be noticed is that which 


AUTOMOTIVE DAILY 


Automotive Baily News 8 


designs, all aiming at stiffening this foundation of the motor | 


vehicle. There X K members and various 
other forms of construction, generally referred to as “bridge 
types.” 
siderable attention to this matter of frame design. In this 
connection it is interesting to note that there has been a 
general lengthening of chassis. 

In the line of comfort characteristics there have been a 
number of definite trends. One of the outstanding develop- 
ments in this way has been the fitting of “ride regulators.” 
We use this as a generic term to denote the controls now 
fitted to govern the action of the shock absorbers. These 
controls set the shock absorbers so that their action will con- 
form to the condition of the highway, the load and other 
factors affecting easy riding. 


are members, 


this country. 

The trend toward adjustable seats which was evident 
Jast year has been continued and increased. The ability to 
move a seat forward or back to conform to the individual’s 
length or shortness of leg is a real contribution to comfort. 

There has been a widespread tendency toward reduction 
of wheel sizes and increasing of tire sections. By making the 
wheels smaller and the tires “‘fatter,” we have another real 
comfort factor. 

Even after one visit to the Palace, it is perfectly evident 
to anyone with more than a cursory knowledge of the automo- 
tive industry that more new developments are on view this 
year than has been the case in a long time. For a time the 
automobile industry was more engaged in trying to keep its 
production up to the level of demand. In 1931 the industry 
palpably was busy improving its products to create more 
compelling sales values. The effort was to go out and “get 
your man,” not to wait for him to come for the product. 
There is no question that the industry has built compelling 
sales arguments into these new cars. 


; : : : 
Nearly all the leading manufacturers have given con- | 





Birmingham, Ala., Jan. 11 (UTPS) 
The last four weeks has seen a 
general improvement in automobile 
business in the Birmingham dis- 
trict. Especially is this true where 
new models are being shown, Crowds 
ire thronging the display rcoms 
where e model e bein how 
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JANUARY 
)-16—New Vork City Nat A nobile 
« { Comr yationa 
Au e Sho 
9-16—San Francisco Annus A obile 
Sic We ( 
Mo Cc Dealer A 
¥-17—Los Angeles Annua Automobile 
show he Los Angeles or Cc 
Dealers Association 
{1-li—Detroit Micon Am toac 
B Associatior twenty nintr 
c ver n ana snow 
ti—New York City Society Arto 
motive Enginetrs, annua)’ dinne 
Pennsyivania Hotel 
16-18—Detroit, Mich Nationa! Lire Deai 


ers Association, 


annual meeting 


16-23—Newark, N. J Newark Automobite 
Dealers’ Association's annual show 

.J6-23—Buffalo N.Y Annual automobile 
show of Buffalo Automotive Trade 
Association. *Inc i74th Regiment | 
Armory 

17-23—Cincinnati. Automobile show of Cin 
cinnati Automobile Dealers’ Asso 
ciation 

16-23— Milwaukee. Annual Automobile 
Show Milwaukee Automotive 
Trades, inc 

16-23—Omaha, Neb Annual show, Omaha 
Auto Traders Association 

Ik-20—Chieago. National Whee) and Rim | 
Association. Edgewater Beach Hote), 
convention 

18-23-—Philadeiphia, Pa. Philadelphia Auto 
[rade Association, show | 

18-23—Portland Me. Anunua: Automobite | 
Show 

18-23—Brooklyn, N. ¥. Brooklyn Motor | 
Vehicle Dealers’ Association, show 





18-23—Louisville, Ky Louisville Automo- 
bile Dealers Association show 
Garland Lea, manager 

18-23-—Rochester, N. ¥ Annual Automo- 
bile Show Rochester Automobile 
Dealers Association. Ine 

21-24—Dubuque, ta. First Annual Auto- 
mobile Show, Dubuque Automobile 
Dealers’ Association. | 

23-28—Columbus, O. Annua! Antomobile 
Show, Columbus Automobile Dea!- 
ers Company Auditorium 

22-30—New Vork. Nationat Motor Boat 

| Show, Grand Centra! Palace 

| *3-30—Detroit Mich. Annual show Con- 

| vention Hal) 

24-3—Baltimore. Annual Automobile Show 


Decidedly this will add to the| 
comfort of motoring under the varying conditions we find in| 





It is now up to the dealers. 


23-30-—Minnea polis. 


Show of 


Automobiie 
Automobile 


Annual 
Minneapolis 


Trade Assoication 
23-30-—Pittsburgh. Annua! automopile shoa 
of Pittsburgh Automobile Dealers’ 
Association, Motor Square Garden 
25-29-——Deiroit, Mich Society of Automo- | 
tive Engineers, annual meeting 
Bok Cadillac Hotel | 
-30—Paterson, N. J. Annual Automobile 
Show, Paterson Auto 


Trade Asso- 


ciation, Armory 
2h-ti—Seattle, Wash. Annual Automobile 
Show, Seattle Automobile Dealers’ | 


Association, Civie Auditorium | 
40-Feb. 6—Washington, D. C., Washington | 
Automotive Trade Association, show 
$0-Feb. 6—Cleyeclana. Annuar AuULoMoDdiie« | 
Show of the Clevelandgd Automobile 
Manufacturers and Dealers Associa- | 
tion, Public Auditorium | 
30-Feb. 6—Chicago. tl Nationa! Automo 
bile Chamber of Commerce Nationa! 
Automobile Show 
#0-Teb. 6—Chicage. I. 
Hote! Drake 
FEBRUARY 
4-6—Springfield, lil, Annual Automobile 
Show, Springfield Automobile Deal- | 
ers Association, State Arsenai | 
6-13—St. Paul. Annual Automobile Show 
St Pau! Automobile Dealers Ine 





Automobile Salon 


7-13—St. Louis§ Annual Automobile Show 
St. Louis Automobile Dealers Asso 
ciation New Mart Building 

10-18—Trenton, N. J. Annual Aintomob:'« 
Show, Trenton Automobile Tra 
Association | 

13-19—Indianapolis, Ind. Indianapolis Au- 
tomobile Trade Association Show 
Ear] G. Henry, Mgr 

13-20—Kansas City. Mw. Annua! Auto 
mobile Show Kansas City Motu 
Car Dealers’ Association. America; 


Royal Buildine | 
13-20—Los Augetes, Cal. Automobile Salon 
Hotel Biltmore 
17-21—Peoria, Ill Automobile Show 


22-March 5—San Francisece, Cal. Attcmo 
bile Sa'on Palace Hotel 
MARCH 
8- 5—Gary, Ind. Automotive Trade Asso- 
ciation, annual show A H. 


Travers, chairman. 


irmingham Dealers Note 
Improvement in Conditions 








down at his place of business and 
that as soon as deliveries could be 
made sales would show a large in- 
crease 
The Studebaker displayed at the 
showrooms of the company drew 
thousands to see the cars, “It was 
about the bs reception we have 
had in some time for new models,” 
Mr, Scouten added 
Ih oduction of f ( Cc) ) 
l mode! nental il 
n¢ ] ti I au ol 
pre used. Fou 
ti I , ere en to 
A ima ‘The I 
Doc i J t i ( 
f { C < { 
LD ca 
( mode i 
ol hout i¢ coul 1 ‘ 
1.00 people t 
f ft ks 
W ooc Chev ¢ 
‘ 
( r I 
ro ( ( 
iit ( ‘ 4 
er iber due 
na | in i 
( | least 5( | - 
th Novembe1 O I 
~ rI¢ ’ ’ fo WwW 
I ! conditior ! - 
n are believed to | ( 1 
é S et j only 
» Pitt h as ar e] 
cenul business ct l d 
( pon tl ( ana ] 
business Seve | oOo] i r cel 
compani« here have announced re 
nings. The Tennessee Coal, Iron 
and Railroad Com put 1,000 
nen bé to work 4. and 
othe comps ¢ » adding 








A cross-section showing 
the steel drum with its 
fused Kelsite iron lining. 


The new one piece Kelsey- 
Hayes brake drum—the Kel-se- 
fuse—combines in its designa drum 
of steel with a centrifugally cast 
Kelsite iron lining fused to the 
drum, resulting in a homogeneous 
mass. 


Thus there are no welds, no rivets, 
resulting in a true and balanced 
drum, nothing to break loose and 
cause damage to the brake lining 
or to cause service demands upon 
the car owner. 

It presents the greatest possible 
strength with the maximum of 
wear-resisting qualities and the 
minimum of weight. 


This new Kel-se-fuse drum is 


KELSEY-HAYES WHEEL CORPORATION, DETROIT, MICHIGAN 














men, even though the number of 
men isn't large. 

All of which will help the auto- 
motive business, say heads of auto- 
mobile concerns here. 


CLEARY EXPECTS 1932 
SALES OF S. P. A. WILL 
SHOW REAL INCREASE 


New York, Jan. 11.—That S. P. A, 
Truck Corporation will sell substan- 
tially more units in 1932 than in 
1931 is the confident forecast of J. 


M. Cleary, president. He makes this 


prediction because “we have a bet- 
ter product and a larger, more ex- 
perienced dealer organization.’ 
Dealer success in 1932 will depend 
largely upon the ability of e deal- 
€ to make a large I oO on- 
Mr. Clea dding that 
hese con e t must 
do “creative 1}? 
vaits for the buyer to come 
) he make contacts 
( ¢ 0 finding 
( ‘ dy to buy. he will 
( bad ve 
F A, Oo de 
TWO NEW GEMMER 
STEERING GEARS 
Gen Manuwat ring Company, 
D vo new stes 4 
j ( ied to improve 
r nd performance 
F< lighte I e new worm- 
nd ret to provided, 
for the heavier cars the new 
nd couble roller steering gear 
>» ¢ ( ( l 
TAKES ON HUDSON LINE 
West New York, N. J., Jan. 11.— 
Max Stadfeld, president of United 
Stat Motor Sales Company, dis- 
tributor for De Vaux, announces 
that he has been appointed dealer 
for Hudson-Essex in this city 





Designed to Meet Present 
Day Braking Needs 


designed to prevent distortion of 
the brake drum and to eliminate 
scoring—will dissipate heat due to 
its one piece design with the ut- 
most rapidity conserving the life of 
brake linings—has the best possi- 
ble braking surface, Kelsite iron— 
will secure more uniform broking 
—and maintain brakes longer at 
their highest efficiency. 

It will result in more miles without 
the necessity of brake adjustments 
and will vastly increase the safety 
of motor car operation. 

Moreover the Kel-se-fuse is inter- 


changeable on current motor car 
models without alterations of any 
kind. 
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PLEASE OMIT FLOWERS 


for New York! 


Mavae ihe rumors are running wild. But 
we have heard tales from the outside: About 
the dealer who offered a bounty for a bona 
fide customer—dead or alive. And the dis- 
tributor who put in a side line of umbrellas 
and shoes. And the salesman whose only 
customer last year was an undertaker! As 
a matter of fact, very few customers get 
killed in the rush these days. ; 
But despite hell and highwater, New 
York City sales are alive—very much alive! 
Although 1931 national car sales, ten 
months (Ford excluded), were 12.8% below 
1930, sales in New York City were 13.5% 
ahead! Ten months’ sales of 1931 show: 
Buick down 29°) nationally—par with last “sar oa 
New York 
Chevrolet down 6% nationally — vr 49%) in New York 
Chrysler down 13% nationally —up 22% in New York 
De Soto down 22% nationally —up 32% in New York 
Dodge down 16% nationally —up 8% in New York 
Oldsmobile down 3% nationally—ue 20% in New 
York 
Plymouth up 37% nationally — up 134% in New York 
Pontiac up 6% nationally—upe 41% in New York 
Studebaker down 19% nationally—up 11% in New 
York 
Willys up 13% nationally —ure 35% in New York 


New york is buying more cars simply 
becauseit has more of the things which buy 
cars—cash arid jobs. Our banks have a 
bigger waistline than ever! Cash in circu- 
lation has never been higher—fourteen 
million dollars goes over New York retail 
counters every day from sun up to sun 
down! Most important, jobs are holding up, 
New York is at work—because the city’s 


expansion never catches up with itself, is 
accelerating even in these times! Examples: 
New York is building homes by the hun- 
dreds—residential building 28% above last 
year! Macy’s added 40% more selling space 
this year, and is filling it. The $350,000,000 
Radio City is rising, creating 10,000,000 
working days! The Hudson River Bridge, 
opened recently, gave the work $60,000,000 
buys! New subways are tunnelling under- 
ground at a cost of fourteen million dollars 
a mile! 

And the best part of New York’s car 
market are the folks of moderate means in 
the middle-incomed districts. They gave 
78% of New York’s increased car sales this 
year~ Ford excepted! ‘They are buying 
nearly three-fifths of the cars sold here! 


To cover New York, you need New 
York’s lavorite paper The News! The News 
reaches a million families in New York 
runs heavy in middle-incomed groups, giv- 
ing the thick car gravy! Its coverage in 
wealthy districts is greater---in excess of any 
other paper——and can deliver prestige, if 
you want prestige! It also reaches 2b0,000 
families in the suburbs, nearly twice to 
twenty times the suburban coverage of 
other papers! If you want sales—-you want 
News coverage! If you want action—you 
want the quick transmission of small News 
pages! If you want economy—you want 
the rock-bottom News cost, the lowest in 
America, the lowest since the War—lower 
this year than ever! Consider! 

P.S.—79,713 line gain in Automotive linage 
mn 1931! 


e THE ff NEWS, New York's Picture Newspaper 


220 E. 42nd ST., NEW YORK + Tribune Tower, Chicago + Kohl Bldg., San Francisco 
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METROPOLITAN S. A. E. 
ANNUAL SHOW SESSION 
HELD AT COMMODORE 


New York City, Jan. — The 
Metropolitan Section, aaa of 
Automotive Engineers, held its an- 
nual Automobile Show meeting here 
tonight at the Hotel Commodore’s 
East Ballroom. 

Joseph A. Anglada, president An- 
glada Motor Corporation, was.toast- 


master. 

Harold A. Blanchard, technical 
editor of Motor, reviewed the auto- 
mobile developments as exemplified 
by the new models introduced at 
the Automobile Show and the ten- 
dencies which they indicated for 
future designs in an illustrated talk, 
“Automobile Trends for 1932.” 

Herbert Chase, consulting engi- 
neer, New York, entertained the 
members and their guests with his 
discussion of the “Atrocities of 1932.” 


RAMSEY ACQUIRES PISTON 
SKIRT EXPANDER 


St. Louis, Mo.—The Ramsey Ac- 
cessories Manufacturing Corpora- 
tion, St. Louis, makers of Ramco 
piston rings and Ramco cushion in- 
ner rings, announces the acquisition 
of the Liberty piston skirt expander 
from the Liberty Engineering Cor- 
poration of Mount Vernon, N. Y. 

This replacement item is designed 
to restore and maintain original 
skirt diameters in alloy pistons and 
prevent collapse. It is made of 
special analysis steel, heat treated, 
and is said to outlast piston. 

Ramsey also announces two new 
tool items, the Ramco piston vise 
and the Ramco recessing tool. 


SIOUX VALVE SEAT AND 
ROLLING TOOL 


Albertson & Co., Inc., Sioux City, 
Ta., has developed a new valve seat 
and a rolling tool for properly in- 
stalling the seats. 


PAINT SPRAY FOR OWNERS 


A spray gun for use by car owners 
in retouching scratches and worn 
spots on fenders has just been in- 
troduced by the Du Pont Company. 
Known as No. 7 touch-up spray gun, 
it uses the tire as a source of air 
pressure. 


Simp {Simplification 
N ext Goal 


An attempt to clean up the dash | 
board will, in the opinion of P. J.-} 


Kent, a member of the Society of | 
Automotive Engineers, be one of the | 


next steps in automotive design. | 
“Fundamentally” says Mr. Kent, | 
“the control of a car consists merely | 
in the’ control of direction and 


speed. So it seems that ultimately 
there should be only two operations 
necessary. The steering wheel now 
performs one, leaving the starting 
pedal or switeh, the choke, throttle, 
clutch pedal, gear shift lever, and 
brakes for controlling speed. Some 
of these may be eliminated imme- 
diately by the development of a new 
drive mechanism or automatic con- 
trol. 

“The present day steering wheel 
is one of the greatest obstacles td 
clear vision, as with the trend to- 
ward lower roof lines, higher radia- 
tors, and cowls and low seating 
position it is almost impossible to 
arrive at a location for the steer- 
ing wheel that will enable a small 
person to see without looking 
through the wheel. I think that 
the public will not tolerate this 
condition much longer, and that en- 
gineers must develop something 
radically new in steering controls. 

“For safety reasons it seems ad- 
visable to retain a separate ignition 
switch control, combined with the 
car lock, although automatic 
switches have been developed to cut 
off the ignition in case the driver 
leaves the car and forgets to turn 
off the switch. 

“Several inventors are now work- 
ing on choke controls that are fully 
automatic and that if successful will 
make easy starting and smooth op- 
eration of the engine during the 
warming up period independent of 
the skill of the driver. Some com- 
panies are removing the hand 
throttle from the prominent posi- 
tion it has occupied on the steering 
column and putting it on the instru- 
ment board. Two well-known makes 
of cars have it hooked up with the 
starter pedal so that it is automat- 
ically opened to the starting posi- 
tion when the starting motor pedal 
is depressed: 

“I believe that the foot throttle is 
destined to remain, but considerable 
effort has been exerted recently to 
develop a more comfortable posi- 
tion and easier operation of this 
control. It is probable that other 
controls will be combined with the 
foot throttle. This will be neces- 





Many of the most beautiful 
models displayed at this show 
are finished with 





Fearl Lacquer 


Full details avd literature will 
be gladly supplied on request. 


RINSHED-MASON CO. 


Manufacturers R-M Automotive Lacquers and Undercoatings 


DETROIT 











of Control 
for Engineers 


sary if my prediction of a two-con- 
tro] car is to become a reality; and, 
in fact, I understand that such a 


car already has been built in 
Europe. 
“Several automatic starting 


switches which operate the starter 
when the ignition switch is turned 
on have been developed and some 
departures in the form of remote- 
control switches and finger-tip con- 
trol have been made. Some auto- 
mobile manufacturers are now of- 
fering them as standard or special 
equipment. However, I am leq to 
believe that some form of semi- 
automatic or coincidental operation 
will be the solution of this control 
problem. 

“Electrodynamic and electromag- 
netic clutches have the great ad- 
vantages of being frictionless and 
very flexible. Recently I talked 
with an inventor who has had con- 
siderable éxperience with such de- 
vices and who claims to have ex- 
perimentally developed a magnetic 
clutch that seems to have very good 
commercial possibilities. The elec- 
tric or magnetic clutch would great- 
ly reduce-the use of the clutch, and 
deserves a place in the list of clutch 
control developments as well as in 
the gear-shift problem. 

“Probably our greatest hope for 
an automatic or nearly automatic 
transmission lies in some develop- 
ment of electric drive or possibly 
a combination of electric and gear 
drives. Improvements recently made 
in transmissions cannot help but 
awaken the old desire for a fully 
automatic drive. Several attempts 
have been made in recent years to 
develop a mechanical transmission 
that would automatically compen- 
sate for variation in load and speed 
requirements; but, like the electric 
drive, those that have been devel- 
oped have limitations which more 
than offset the advantages to be 
gained from their use. 

“The great bugbear of the brake 
engineer is the wear of the friction 
surfaces. The answer to his need, 
and also to the problem of a con- 
trol that can be more quickly and 
easily operated, would seem to be 
frictionless brakes. The principle of 
the magnetic clutch previously men- 
tioned has been applied also to 
brakes, and, if it can be made com- 
mercially practicable, I foresee bet- 
ter days ahead for the automotive 
electrical engineer. 

“If legislative objections could be 
removed, there is little doubt that 
the same. brakes that are used for 
service application would be hooked 
up to a hand lever and used also for 
parking. Our service brakes would, 
of course, need to be doubly pro- 
tected against failure before the 
semerng of such a course would be 
safe.” 


NEW RADIATOR DESIGNS 
AID ANTI-FREEZE TRADE 


New York, Jan. 11.—The striking 
new radiator designs on view at the 
Automobile Show, are gratifying to 
manufacturers of anti-freeze, be- 
cause they tend to make the car 
owner more conscious of his cooling 
system, reports the Glycerine P-o- 
ducers’ Association. 

Indicating that the appearance of 
this year’s cars is more affected by 
radiator changes than by any other 
new factor in design, the associa- 
tion expects increased public ac- 
ceptance of bullet-nosed radiators 
with heavy chromium shutters. In 
addition to the pointed prow effect, 
the 1932 models show many changes 
in radiator caps and intake designs. 

More cars than ever before are 
switching to streamlined radiators, 
with Lincoln and Pierce-Arrow two 
newcomers to the ranks of cars now 
having radiators ending in a “V.” 
Most of the 1932 models show a 
greater use of chromium and high 
lacquer finishes on bodies, empha- 
sizing the importance of anti-freezes 
of the glycerine type that will not 
boil over and injure delicate fin- 
ishes, 

For the past several years, radi- 





NEW MODEL BUF FALO 
DRILLS 





Buffalo Forge Company, Buffalo, 
N. Y., has recently introduced a new 
Model V-belt drive  sixteen-inch 
sliding head drill, a Simplex thirteen 
and a half-inch bench drill:and a 
a heavy duty bench drill. 

The sixteen-inch sliding*head drill 
has four spindle speeds from 400 to 
3,000 r. p. m. for high speed work 
from one-sixteenth to seven- 
eighths .of an inch in diametere>-It 
is available in bench and pedestal 
types. 

The Simplex bench drill has four 
spindle speeds from 855 to 3,400 
r. p. m. and is available with a one- 
sixth horsepower motor. with a ca- 
pacity up to three-eighths of an 
inch,. or one-quarter horsepower, 
with capacity up to one-half inch. 
It has V-belt drive. 

The ten-inch heavy duty bench 
Grill. is driven by a one-quarter 


horsepower vertical motor with V-. 


belt drive. It has three spindle 
speeds 850, 1,750 and 3,000 r. p. ‘m. 
Capacity is half inch in cast iron. 
Spindle travel is three and a half 
inches, and, it is claimed, can handle 
maximum. capacity work on a pro- 
duction basis. 


ENGINEERING ADVANCES 
IN SPECIALIZED FIELDS 
WILL BE TOLD A. IE. E. 


New York City, Jan. 11.—Engineer- 
ing developments in many special- 
ized fields of the electrical art will 
be discussed during the A. I. E. E. 
winter convention to be held with 
headquarters in the Engineering. So- 
cieties Building, this city, January 
25-29. The program has been ar- 
ranged to combine technical inter- 
ests with business, entertainment 
and social features. 

Four of the technical sessions 
comprise important symposiums on 
(1) distribution circuit, lightning 
protection, (2) power station auxil- 
iary drives, (3) system stability, and, 
(4) time and time service. These 
symposiums have been developed 
through the close co-operation of 
operating companies, electrica] man- 
ufacturers and technical committee 
activities and represent current 
practices and valuable data. 

Other sessions will cover protec- 
tive devices, electrical machinery, 
electric welding, transportation and 
communication. 

Those chiefly interested in theory 
will find the sessions on instruments 
and measurements, electro-chem- 
istry and electrometallurgy, general 
circuit theory and research to be of 
particular interest. 


MIMNAUGH OF WHEELS, INC., 
RESIGNS TO OPEN BUSINESS 


New York, Jan. 11.—Wheels, Inc., 
announces the resignation of its 
vice-president, Peter F. Mimnaugh. 
Mr. Mimnaugh leaves the company 
to establish a similar type of busi- 
ness as agent for Wheels, Inc., at 
White Plains. 


HAMMOND NEW DIRECTOR 
OF ROGERS PRODUCTS CO. 
Jersey City, N. J., Jan. 11.—Ogden 
H, Hammond, former ambassador 
to Spain, has been elected a di- 
rector of Rogers Products Company. 


A. R. CULLIMORE SPEAKS 

Newark, N. J., Jan.-11—Allan R. 
Cullimore, president of the Newark 
College of Engineering, spoke be- 
fore the University of Delaware 
Chapter American Society of Me- 
chanical Engineers, at the Univer- 
sity in Newark, Del. Dr. Cullimore 
formerly was dean of the engi- 
neering school there, His topic 
was “The Philosophy of an Engi- 
neer.” 


ator intakes have been getting 
closer and closer to the hood, and 
flat caps that complement stream- 
lines have been an important fea- 
ture of design. This year the ma- 
jority of new models have intakes 
almost flush with the hood, while 
several] models have adopted filler 
necks under the hood, and invisi- 
ble from without. 
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DAYTON DUAL WHEEL 
CLAMPS 





DAYTON Dual Wheel Clamps ‘in 
place 


The Dayton Steel Foundry Com- 


pany, Dayton, O., announces the 
new Dayton dual wheel clamps 
used to hold the inner rim and 


tire securely in place. With the use 
of these clamps, the outer rim and 
tire can be removed and used on 


one of the other whee!s, front or 
rear. 
The new clamps, it is stated, will 


ibe of particular interest to those 


who have experienced difficulty in 
carrying a spare tire on tank trucks. 

Heretofore it was necessary to 
continue driving on a punctured tire 
because the tire could not be re- 
moved on the road without a spare 
to take its place. With a set of the 
new clamps, a punctured tire can 
be protected by removing it and in- 
Stalling the six clamps. 


NEW ARBOR PRESS 


The Greenerd Arbor Press Com- 
pany of Nashua, N. H., announces 2 
new motor-driven Greenerd arbor 
press of three tons capacity, to be 
called the No. 50 Greenerd Arbor 
Press. 

This press is especially developed 
for rapid continuous work, such as 
assembling. broaching, stamping, 
and die work, equipped with anti- 
friction bearings throughout, semi- 
steel] castings, and alloy heat-treat- 
ed pinions, 

A one-half hoyse power motor, 
through reductions, drives the ram, 
which is controlled by a friction 
clutch and has optional hand or 
foot controls. A slight pressure on 
foot treadle delivers three tons’ pres- 
sure at bottom of the ram, 

The ram travels 11% inches in ten 
seconds, It has an adjustable stroke 
of from % to 11% inches. Instant 
release and fast return of ram are 
provided. 


It receives diameters up to 12 
inches, Height over plate, 11% 
inches, The No. 50 press can be 


mounted on bench or equipped with 
stand. 


ADDS CLUTCH TO MINSTER 
PRESSES 


The Minster Machine Company, 
Minster, O., has introduced a new 
friction clutch on its straight side 
single «and double presses. Auto- 
matic air or electrical control of the 
clutch is available. 


Vita 
Motor 


Booster 
Coil 


Space No. D-116 
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Practically every car equipped with 
a BENDIX DRIVE is a prospect for 
























MADE BY¥ THE MAKERS*OF-BENDIX DRIVE 


Get your share of this new business! 


The great majority of cars running today | are deze: as the ignition is “on”. No starter button 
equipped with the Bendix Drive. Every one necessary. 


in your territory Represengs a good profit Startix is a compact, automatic electric 
prospect for you — SELL ’EM! switch that goes on the dash or engine; fin- 
Startix is the greatest contribution to ished in black crystalline lacquer; easy to put 


on. The installation job is yours. 
$10 plus installation. National 
advertising is continually telling 
26,000,000 motorists about Startix. 
They want it—you sell ’em! 


motoring safety since four wheel 
brakes. It completely conquers a 
stalled engine; keeps it ruanning— 
in traffic, on hills and at crossings. 

And it’s a wonderful conve- 
nience — simply turn the ignition 
key “on” and Startix instantly, 
automatically starts the engine; 
re-starts the engine automatically 


Write us for details of our mer- 
chandising plan. Bendix Products 
Sales Co., Department ST-22, 
South Bend, Indiana, Subsidiary 





BENDIX STARTIX 


if it stalls; always in control as Simplified automatic starting of Bendix Aviation Corporation. 
AUTOMOBILE BENDIX PRODUCTS SALES COMPANY, Dept, ST-22, South Bend, Indiana. 


Please send me full details of your complete merchandising plan for Startix, 


AVIATION-MARINE 
INDUSTRIAL 


a 
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30% 1932 Sales Gain Seen 
By San Francisco Dealers) cams 0, sx 


aleg-of motor vehicles in Pranklin 


County in December bounded up 








AR a tus ecror SOMe Jersey Plants Report 
wres—| Upturn Has Already Started 


\largely on a cash basis; except, of 
course, in connection with 


San Francisco, Cal, Jan. 11 
(UTPS).—The dealers of the San 
Francisco area and of Northern Cal- 
ifornia in general are figuring on a 
30 per cent. increase of sales in 1932 
over 1931, and are stocking up ac- 
cordingly. 

The ever-present used car prob- 
lem jis being met differently by dif- 


basis. The time payment basis is 
yet little practiced in this territory, 
two service departments only offer- 
ing this plan. 

Practically all of the dealers have 
taken drastic retrenchment steps in 


and 623 in 1930; 


ferent dealers—some are lowering | order to reduce overhead salaries | vember, 1931. and 128 in December, | **#rted for a number of manufac- 
prices still more in order to keep | have been cut two or three times, | satis: GE dee OMA enmnientnl Gil turers, others do not look for any 
the used car stock down to a min- | staffs have been reduced all possible, | 1939; used cars 6,394 compared WIth | inoreaco until spring, while some 
imum, others are devoting more ef- |and jobs have been consolidated. | 2,906 in November, 1931, and 5.441) plant officials feel that the revival 
fort toward putting the used cars |Evidently the dealers in this part|in December, 1930. time is, in their opinion, .problem- | 
in dependable shaps and then are |of the country have don ite re- The largest sales of new passen- | atical 
offering them as “almost new cars.” |trenchment work well, inasmuch as|ger cars during the month were:| The state-wide survey found many 
The service departments during |the credit situation is good. The | Che vrolet, 209; Ford, 133; Buick, | manu acturers working on new 
the past year have, in general, | average dealer experiences no un- Chrysler, 22; De Soto, 34; Olds-| lines in an effort to increase sales. 
Jearned to more closely | usual difficulty in obtaining money| mobile, 24; Plymouth, 52; Stude- Individual reports follow: 


co-operate 
7 


than ever before with the sales end |from his bank for purchasing new | baker, 


service | Sharply,.compared with sales in No- 
|work for firms, which is on a credit | vember;1931, and in December, 1930. 
Total sales during December in- 
cluded 679 new passenger cars com- 
pared with 370 in November, 1931, 
new 


trucks 55 compared with 42 in No- 


25, and Willys-Knight, 29. 


Newark, N. J., Jan. 11.—Additional 
reports. from automotive replace- 
ment parts, equipment and acces- 
sories manufacturers in New Jer- 


sey indicate that while business in 
931 was not on a par with 1930, 
there are indications of increased 


operations this year. 
Although the upturn has already 


J. A. Graham, president of Motor | 


of the dealership, “selling” the serv- | cars. swtaarc | Improvements, Inc., Newark, says 
ice force thoroughly on the realiza-| Summarizing, the dealers of San DUBU Qt E ey - Se tae We have been able during the de- 
tion that their jobs ultimately de-|Francisco have such sincere con- FIRST SHOW IN MAN ; “| pression to hold approximately 90 





pend on keeping the customer s0|/fidence that 1932 will bring greatly| Dubuque, Ia. Jan, 11 per cent. of the force we had during 
well satisfied that his next car will |improved conditions that they are|automobile dealers are planning tO/ the last half of 1929 During a part 
again be of the make sold by the |starting the new year on its way/hold an automobile show for the| of 1931 we were ubliged to operate 
dealer. This attitude is evidently | with a bang—the bang consisting of | first time in many years. Definite’ on short hours, but beginning the 
to be increasingly emphasized dur- | $25,000 which is being expended by |date has not yet been chosen. In-| first of November. our plant was | 
in 1932. }the dealers for the Auto Show in/terest is reported by F. A. Mathey,! put on a full time operation and we 
Service work continues to be the Civic Auditorium. acting chairman, as running high. have been operating continuously 
ieaienidlchcamne —__—__ —--——_ — — ee ae Since and have added sufficient 

| business to make it fairly certain 








SOME RESULTS OF MURRAY 
VISION AND INVENTIVENESS 


6 “NOACH WORK BY Murray” signifies leadership in 
body design. Today, as in the past, evidences of 


this are appearing in the body styles exhibited at 


Salons and Automobile Shows. One-piece front fonds rs Laminatec 
sills and roof rails .. . Steel front end 


Automobiles for 1932 reflect the principles of de- 


frame . . . Steel front end frame one- 


sign established by Murray two years ago. They em- piece unit . Elimination of glued 


framing joints ... Combined cowl side 


body variations of the aerodynamic form worked out 
..- Elimination of open 
... Steel 


. . Woven 


s : . ; and pillar cover 
by Murray in wind-tunnel tests in 1930. Many ele- re : 
: é ’ joints and applied mouldings 


ments of present-day body design and construction kick-up sills and seat pan 


wire roof as antennae ... Drawing two 


were originated in the Murray plant. 


seat side panels together .. . Slanting 


Automobiles of 1932 will be more beautiful, yet 
; front with ball header ... Rear splash 


more efficient in both bodies and chassis than those of 


apron incorporated in body . Splash 


even a year ago. Many of the improvements that will aprons flush with body sides ... Front 

: ; » glass remeainine in cl ; ; 
make them so are Murray contributions to the body door glass remaining in channel when 
ft. N er i | ‘nl lowered (slanting front)-. . . Swinging 
rait. Not only roved ; aranc > ¥ . ; ; ; 
ee t only in improved appearance, but 1n better windshield with slanting front and ball 


methods of construction and manufacture, has header . . . Doors hinged at T section 


center pillar ... Aerodynamic tests ... 


Murray led the way. Write for booklet describing 

wi s Front fenders concealing axle mechan- 

some Murray originations. , : ; : 

‘ ism, also reducing air resistance (Reo) 

Coach Work Created by Murray, or in which ..+ Front fenders designed to conceal 
Murray Has Collaborated: 

The Reo Royale The new Graham — 1932 


The Hudson De Luxe Types The new Lincoln V-8 — 1932 


tire wells also (Graham) ... Combined 
hood and radiator shell, extending to 
grille (Graham) 


MURRAY CORPORATION OF AMERICA 


Bopies, Fenpers, Ligut AnD Heavy STAMPINGS, CHASSIS FRAMES, 


Woop Bopy Parts, anp CusHion SPRINGS 


“Visit the Murray Exhibit at the Ncw York Automobile Show”’ 


Dubuque 


that we will have to make some ad- 

| ditions to our force, and that we 
can run on full hours for the first 
SIx months of 1932.” 


Rogers Products Company, Jersey | 


City, reports no increase in busi- 
ness, with its plant operating at 40 
The concern is 


per cent. capacity. 
M [ R R A working on new improvements to its 


present line and on new lubricator | 
|models. A real upturn in business is | 
j} looked for in June and July 

Le Carbone Company, Hoboken. re- 
ports no increase in business, with 
its plant operating at 75 per cent. | 
capacity. 

Soss Manufacturing Company, 
Roselle, reports very little improve- 


ment in business, with its plant 
working on 25 per cent. capacity. | 
The concern is working on a new| 


line of hinges. A real upturn in| 
business is looked for in about six 
months. 

Universal Industrial Corporation, | 
Hackensack, reports that there was 
an increase in business during Au- 
gust, September and October, with 
a drop in November and a sharp 
gain in December. The concern’s 


do not look for a real upturn in 
business within three years. 

J. R. McCardell & Co., Trenton, 
also reports a slight increase in 
business, with plant operation at 75 

| per cent. capacity. 
The National Rubber 
| Company, De Mattia division, Clif- 
| ton, reports no improvement, with 
| its plant operating at 20 per cent. 
Officials at Clifton say that the out- 
| look for a decided upturn is ques- 
| tionable. 

L. A. Hanson, treasurer of the 
World Bestos Corporation, Paterson, 
says: “We feel that business is 
showing a slight improvement, not, 
however, any figure that we could 
set up in percentage. It is our belief 
that a real upturn in business will 
take place in the replacement field 
immediately after the automobile 
shows. 


VANE SEES NO GAIN 
IN CREDIT POSITION 


By C. A. VANE, Gen. Mgr. 

National Automobile Dealers’ Ass'n. 

I do not think that the dealers’ 
credit position has been improved in 
the slightest, cither in the last quar- 
ter of 1931 or any other part of the 
|year. It is worse today than it has 
ever been. And there isn’t much of 


Machinery 





|}a prospect in sight that it will be 


any better in 1932. 

Concerning the uniform  an- 
nouncement of new models, I think 
this is a great step in the right di- 
rection. I think the unfortunate 
part of this advent of the policy 
though, is to be found in the fact 
that not even new models are going 
to have very much of a stimulating 
effect on the 1932 market. And, of 
course, there will be manufacturers 
who will be looking to their new 
models to settle all of their finan- 


cial and production and _ selling 
problems within two or three 
months, and when this does not 


happen, they are going to kegin to 
blame the new model] uniform an- 
nouncement pcriod. 

That's going to cause a consider- 
able dropping away of loyalty to the 
principles, and if it goes too far, we 
wil] probably see the industry back 
in the same old jungle again, with 





plant is Operating at about 30 per | 
cent. capacity 

An official of Universal Indusirial | 
says: “It looks to us as if things| 
were opening up. December with | 
uS is usually very slow, as the job- | 
ber is taking inventory. This De-| 
cember was a very great surprise to} 
us in the volume of business.” 

N. J. Tynan, secretary of John 
Reilly Company, Newark, says that 


business is showing an improve- | 
ment. 

Chalmers Chemical Company, | 
Newark, operating at 50 per cent. | 


capacity, reports no immediate im- | 
provement in business. 

The Tung-Sol Lamp Works, New- 
ark, reports that business for them 
is showing slight improvement, with 
its plants operating at 70 per cent. 
capacity. The concern is working on 
a new line of radio tubes. Officials 
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FIRST VIEW OF 


THIRTY - SECOND (ATIONAL 


everybody bringing on a new model. 
whatever and however he pleases. 


BUNCE, SERVICE MANAGER 
FOR PRATT AND WHITNEY 
Hartford, Conn., Jan. 11.—John L. 
Bunce, former assistant service man- 
ager, has been appointed service 
manager of the Pratt & Whitney 
Aircraft Company to succeed Ben- 
jamin H. Gilpin, now factory man- 
ager. 
1932 GASOLINE TAX 
GAIN $3,000,000 
11—At the close 


OHIO’S 
RECEIPTS 
Columbus, Jan. 


lof business December 31 the state 


had collected $41,423,338 in gaso- 
line taxes for the year, said to be 
the largest sum in the history of 
that revenue and exceeding the 
gross collections in 1930 by approxi- 
mately $3,000,000. 


Te GE Ee Se oe 
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1932 MODELS! 


TO 





SHOW 





A NEW MoTor CAR ERA ARRIVES! Never 
before so many improvements — never before 


such remarkable price values. Forty-three ex- 
hibitors of cars and commercial vehicles — 300 
models — Modish bodies— Modern accessories. 
Shop Equipment section open to public after 5 P. M. 









NOW! 
10 A. M. to 









10.30 P. M. 
ADMISSION 75¢ 


GRAND CENTRAL PALACE 


Lexington Avenue and 46th Stract, New York 
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REO MOTOR CAR COMPANY, Lansing, Michigan ADN 112 


Please send me at once—either by letter or through 


our 


representative—details of the Reo Special Truck Franchise. 


Line(s) now handled 
My Firm Name 


Address 


(City) (State) 


By. 


Note that Reo does not force cars. 
Note that the Reo Franchise, includ- 
ing both passenger cars and trucks, 
offers a two-fold opportunity for 
business the whole year round. And 
note also, that this opportunity now 
becomes even greater because of the 
addition of lower priced lines. 

The last half of 1931 saw Reo get 
under way on a great new program 
to meet present day conditions. Truck 
sales increased 23.86% and over 600 


new dealers joined the organization. 


But that was just the start. Reo’s fur- 
ther plans will interest every dealer 


who has the slightest doubt as to his 
profit outlook for 1932! 


Call at Reo headquarters while in 
New York, or mail the coupon for 
an estimate of the sales volume for 
your territory. 


Reo Trucks and Speed Wagons range from 1'-ton to 
4 tons. Prices $625 to $2800, chassis f. o. b. Lansing. 


SPECTACULAR VALUES IN 
PASSENGER CARS 


Reo passenger cars, too, afford Dealers an excep 
tional opportunity for year-round profits. The qual- 
ity is extraordinary —and the prices spectacular. 
FLYING CLOUDS REO-ROYALES 
6-21 .... $995 831... . $1985 
821... . $1195 8-35 . . . $2445 
825... . $1565 8-52 (7-Pass. Sedan) $3695 


Standard Model Prices=f. o. b. Lansing 


TORONTO 


REO MOTOR CAR COMPANY - LANSING - 
NEW YORK SHOW HEADQUARTERS, 1440 BILTMORE HOTEL 


















BOBGE. APPOINTS DEALER lowa. 






Betrott, Jan. 11—Appoiniment of 
the Sanders Motor Company as 
Dodge and Plymouth dealer for Des 

















in Boone since 1927, maintaizing, at 
the same time; a branch in Jeffer- 
gon. Sanders’ territory now em- 
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motorists 


through 
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SPARK PLUGS 











CAM SHAFT DRIVE CHAIN 
wes snsanges today by rg van- Link-Belt Company, Indianapolis, 
. DerZee, gerieral siles manager of | 124, has developed the TX type 
Dodge "Brothers Corporation Ben silent cam shaft drive chain; which 
Sanders has been a Dodge dealer |! #eét t0 automatically. reatst vibra- 
tion aad te prevent noise anc wear. 


LARGER QUARTERS 
braces. fifteen counties in central' Kansas City, Jan. ne Feaeme: 13 to 20. 
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. 4 an NEW- 1932. Chorrelst aay: spades 















Step by step, the quality of Defiance Spark Plugs ts predetermined 
through exhaumive ceramic, engineering and chemical research 
Insulators are oubjected to the ssarching distearric test, using 
high voltages far im excess of the demands of the ignition syxeme 
of suemaiiio motors » « « In oe one hundred and one tems 
and inspections are made, before the plugs are considered worthy 
to be encased in the Cettophene-wrapped carton a the 








I 


Prior to his association with{City. Automobile Supply . Company 
EN DES MOINES, I4./| Dodge Brothers he had been en-/ has. moved te larger and more can- 
gaged in the automobile accessory| venient quarters . at 
business for a number of years. Gee St. 


1986-18 Mic- 


KANSAS CITY SHOW, FEB. 13-20, 
TO BE.MOST ELABORATE YET 
Kansas City, Jan: 11.—The. Kan- 

sas City Motor Car’ Dealers’ Asso- 

ciation is planning to do .its. share 
in restoring business comfidence by 
staging the most elaborate auto- 
mobile show. ever hel@ here. The 
date set for the show is February 





FOP COTUADAT BYSHING POST 





PREDETERMINED 

Sag OR Defiance Spark Plugs 
« » Step by wep, Defiance distribution has 
canned ante snten tien. Gait Guia Gams 00t) te cams aay 
display the evengrand-tleck Defence sign + + + And Hicewise, 
sep by nep, Dehance has earned the ieeneenh ing anit ot 
individual motorise amd truck and bus fect operates whe have 
teamed, by experience. under varying conditions, the satisfaction 
derived (rora using Defiance Spark Plugs of prodetermined qustiry. 





DEFIANCE SPARK PLUGS, INC. - TOLEDO - OHIO 


Abstracts of Papers for 
Annual Meeting of S. A. E. 


New York, Jan. 11.—Abstracts-ef, in sutomobile engines, . it. would 
papers te be presented at the an- | 
of the Society of -Au- 
temetive Emginecers ait the Book- 
Cadiliac . Motel, Detroit, January 
25-29, are given herewith: 

Anatysie.e@ the Work and Con- 
clusions of the Front Wheel —_ 
ment Research Subcommitier — 
author summagieés.the work on the 
front wheel.-atigameént. problem pt 
General Motors. Proving Ground. 
Urging that the-manufacturers give 
$he- service stations more complete 
aind-definité data-dn alignnient, the 
committee «does. net feel -that it 
should in. any .way. attempt. to set 
up general alignment specifications, 

that each manufacturer 
should handle this matter for his 
own product. The paper includes a 
table giving the most recent front 
wheel alignment specifications 
available - and contains definite 
recommendations on the het and 
cold bending of parts by service 
stations. 

& Pessibie Criterion for Bearing 
Temperature Stresses—Stating that, 
at the high rubbing speeds attained 



























of 
oti -viscosity Iey the squewe of the 
rubbing speed.as a more logical 
basis. for comparing high-speed 
The } bearings. 


tion between emgine designer and 
bearing piarnefacturers and states 
that ff bearing @esign is co-ordinated 
with the rest of the engine, certaim 
economies cam be made and better 
design obtained. 

The Car Desiguer’s Viewpoint os 
Engine Bearings—The author dis- 
cusses the following factors which 
control the life of engine bearings: 
Gubsication, unit pressure, bond, 
atility to dimipate heat, and mate- 
rial He poimts out that reasonably 
quick and accurate methdds of de- 
termining leads under which «@ 
beating must function are essential 
before pre-determination of bearing 
life. can be considered satisfactory,’ 
and says that confusion has. been 

tos recently by the advocates of _. 
’ ZN /P ratio of determining bear-“ 
fing consparisons. 

Sateity Freters in Automobile Body 
Design—Calling attention to the_ 
sales value of safety features in & 
car, the author discusses the variows 
setety features of the vehicle and 
wrees close co-epcration between the 
car mamafecturer, who provides the 
vehicle, am@ the motor vehicle com- 
raiesioner, who regulates its use. - 

Streamiiaing apd Rear-Engine 
Mounting—Tiustrating his lecture 
with lantern slides and motion pic- 
tures, the speaker will streas the ad- 
vamtages of streamline design and 
will lead a discussion om the merits 
of placing the engine in the rear of 
the car. 

Riding Qualities Research — This 
report deals with the following 
studies with reference to the use of 
the wabblemeter: (a) tests of pas- 
asengers and aviators before and aft- 
er flight; (b) studies of steadiness 
after severe fatigue from brief but 
strenuous exercise; (c) tests to 
mreasure the effect on steadiness of 
varying periods of sleep, and (d) 
tests on the effect upon steadiness 
of long distance automobile riding, 

A New Type of Engine Mount- 
ing—Deriving from an analysis of 
mechanical vibration some basic 
formulas which they apply to the 
“floating power” principle, the au- 
thors show, by discussion, charts 
and pictures, the relation between 
the theoretical and practical side 
of the principle. 

When to Reuse and When to 
Junk a Used Part—This paper, based 
on information gathered from a 
\large group of manufacturers, serv- 
lice men, field operators and other 
| experts in the field, discusses the 
vital question of the junking of used 
parts, with specific reference to 
such important considerations as 
preventive maintenance procedure, 
recommended clearance between 
mating parts, diagnostic methods 
used in preventive maintenance, 
and instruments used in diagnosing 
and checking parts. 

Speeding Up the Army im the Air 
—The speaker will give an informa- 
tive talk on design developments 
for increasing the effectiveness of 
army airplanes. 

Powerplants and Their Kelation 
te the Military Motor Transport of 
the Army—An outline of the evolu- 
tion of power requirements in two- 
ton military chassis will be followed 
by a consideration of the inter- 
changeability of powerplants now 
available, the tractive force derived 
from their use and the importance 
of mating unit ioterchangeability. 

The Super-Range V-12 Engine for 
Modern Transporiation—After out- 
lining the service requirements 
which led to the development of the 
V-12 engine, the author explains 
why this type of engine was selected 
and points out the results obtained 
from the design as developed. 

Compression Ignition Characteris- 
tics of Injection Engine Fuels—The 
compression ignition characteristics 
of a series of fuels are indicated by 
determining the compression ratio 
at which compression ignition ceases 
in @ variable compression engine 


(Continued on Page 18) 









Hi 























“AUTOMOTIVE DAILY NEWS, TUESDAY, JANUARY’ 12, 1932 








ABSOLUTE CONTRO 
OF BRAKING POWER 


outstanding advantage. 
of new braking system 





OFFERED BY 


STEWART- WARNER 


Giant braking power 6 times that 
used to attain a given speed —as 
easily and as accurately controlled 
as the operation of a foot accelerator 


Stewart -Warner’s 
Mechanical 4-Wheel 
Power Brake System 
removes the premium 
on muscle. It gives 
women, as well as 
men, full command 
of the power to stop. 
The action is very sim- 
ilar and, for ordinary 
driving speed, just as 
easy as the operation 
of the foot accelera- 
tor. It is toe and foot 
action, which is much more sensitive and accurate 
than leg action which cannot be modulated finely. 


Side and Front View of Typical Power 
Brake Installation — Single Cable and 
Conduit Control. 





How the Stewart-Warner Mechanical Four- 
Wheel Power Brake Operates 


The power to stop is derived directly from wheel 
traction. It is always in proper relation to the load 
and speed. 

The driver’s foot on the brake pedal makes this 
power operative. In proportion to his pedal pressure, 
the control disc makes contact with the power unit — 
which applies accurately amplified power to the 
brakes. The brakes cannot grab, or take control from 
the driver, for in this system with power to spare, 
there is no need for abnormally energized brakes. 

Response is instantaneous and accurate, because 
rigid construction, the elimination of springing parts 
and frictional bearings prevent lost motion and lost 
effort. Note the simple, long-sweeping design of 
the linkage which gives the advantage of geometry 
correction without the loss attendant on sharp bends 


and consequent increased angular contacts. This 
design also corrects for movement of the power 
plant in the frame. 


Outstanding Advantages offered for 
Pedal Operated Installations 


These brakes offer 
the same advantage 
of uniform braking 
force distribution that 
emphasizes their fit- 
ness for power unit 
application. They 
offer, too, the great 
linkage reserve and 
simplicity of adjust- 
ment which lower 
maintenance costs 
below all previous 
levels. 


Booster Link 


The Booster Link slides bock and 
forth in the long slot in member 
ot the end of hand broke rod. 
When, through wheel brake wear, 
the hand brake starts to become 
ineffective, the Booster Link ou- 
tomatically slips into the upper 
shorter slot, taking up the slack. 





Unique Booster Link for Hand Brakes 


This brake complies with the requirement of Federal 
and State Safety Codes. It pulls directly on rear 
brakes, and also pulls simultaneously on front brakes 
through brake distribution lever. 

It may be applied independently of foot brakes, 
and will be operative even if from any cause the foot 
brake should become inoperative. 

A unique booster link takes up slack automatically 
and gives ample linkage reserve after the foot 
brake has used up all braking reserve. 


Manufacturers—Motor Coach and Truck Operators—and Motor 
Vehicle Dealers who seek economy of operation, braking safety 
and lessened service requirement are invited to investigate 
this simple dependable braking system, which because of 
lightness reduces the non-pay load of motor coaches and 
trucks as much as 200 Ibs. 

it requires no additional booster devices and therefore takes 
no valuable power from the motor. In 3 years’ tests it has dem- 
onstrated a braking effectiveness in all emergencies that has 
never before been attained. Our engineers are at your service. 


STEWART-WARNER CORPORATION, Chicago, U. S. A. 
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Garbled Credits Hamper. 
Delaware Dealers 


New York, Jan. 11.—A garbled 
credit situation is an impeding fac- 
tor in the automotive business in 


F. O. Taylor, secretary of the Dela-| 
ware Motor Trades Association, in| 
reply to a survey by Automotive 
Daily News. 





—— 


| cellent. 


racing stable?’ 
high 
tioned without any 
leave your 
Mt. Taylor reports that the deal-; get four co-makers, a letter from 
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illustrated by 
as $18 on 


right 


the 


the 


arm 


| ers are in a fairly good position, but 
that their ability to buy is not ex- 
In reference to the dealers’ 
|} credit standing with the banks in 
the state, Mr. Taylor says: 
| credit standing at the banks is off 
|}about 5@ per cent.. and may best 
be 
‘Have you any jewelry, a rich uncle 
Delaware, according to a report by! money in the bank, or, perhaps, a 
You may borrow as 


following 


above men- 


trouble. 


aS 


security 


THE PUBLIC NEEDS 





m4 SAFETY GLASS | 


A recent authoritative survey in which approx- 


imately 150,000 motorists were questioned 


showed that 45% of all persons injured in motor 


ear accidents were cut by broken, flying glass. 


THE PUBLIC WANTS 





SAFETY GLASS 


The same survey showed that 85% of those ques- 


tioned, when choosing between two cars of equal 


reputation and performance, would select the 


ear with Safety Glass in preference to the other. 


THESE CARS HAVE 





@® GRAHAM 


@® STUDEBAKER 
@ FRANKLIN 


@® REO 
@ WILLYS 


@ FORD 


@® CADILLAC 
@ LASALLE 
@ LINCOLN 


all use 


fy SAFETY GLASS 


@ PACKARD 


LIBBEY: Owens: Foun 
SAFETY GLASS 





“The 


Just 





the King of Denmark, and call for 
the money.” 

Dealers’ stock of both new and 
used cars are lower than they were 
last year, and Mr. Taylor predicts 
that the dealers will never carry 
‘lagain excessive stpcks of both new 


ried in previous years. While the 
positions of all dealers are somewhat 
weakened the dealers 
weak originally have passed on, he 
sar:. The remaining dealers have} 
retrenched and reorganized where- 
ever possible, but the result of this 
activity has not been sufficient to} 
|}insure a profit at the present re- 
|} duced volume. 

Dealers in Delaware are divided} 
as to whether their efforts to regain 
| service trade has been successful 





and used cars that they have car-| 


who were! 


Conditions at Low Ebb 
‘For Fort Dodge Dealers 


By C. B. PILCHER, 
Fort Dodge Automobile Dealers 
Association 


Conditions here are rather 
| just at this time among the deal- 
ers, although there arc lets of them 
left and in very good condition to 


low 


Association Chiefs | View Dealer _ Outlook for 





1982 


So, Bend Dealers Vote 
To Hold Show in Feb. 


The automobile dealers repre- 
sented by the South Bend Automo- 
tive Trade Association at a dinner 
meeting recently, unanimously voted 
to hold an automobile show on the 
dates of February 6 to 9, inclu- 
sive, in the usual show space, the 





go into the new year, because they 
have a very small stock of new cars, | 
and a much smaller stock of used | 
ones, especially in our city and | 
trade territory, and I believe they 
are much smarter than they have 
ever been. 

Some of the dealers have com ) 
through the depression in very good | 





About half the dealers report that 


such efforts have prevailed, while 
the other half declare they have} 
been unsuccessful. Many dealers, | 


however, report that profits from | 
| the service department have in- 
creased and that they are deter- 
mined to get still further results in 
the future. These dealers expect ‘o 
hold their own in the service field 
in 1932. 

Allowance against the old car 
seems to be the leading factor in 
closing sales. Price, appearance and 
performance following in order. 

It is the opinion of the Delaware 
Motor Trades’ Association that the 
factories produce fewer new auto- 
mobiles commensurate with public 
demand and increase delivered price 
and discount. At the present time 
they feel that the automobile mar- 
ket is being abnormally forced 
through over supply year in and 
year out, thereby bringing about the 
real used car problem, 

They further recommend that a 
price revision to the dealer be made 
on new cars for the last quarter of 
each year. They feel thet an addi- 
tional discount of 20 per cent. would 
be sufficient to offset this expense 
and thereby enablc the dealer to 
retain the net profit built wp dur- 
ing the first nine months. They 
wish to go on record with the pre- 
diction that, unless one of the two | 
foregoing plans is adopted, it is only 
a question of time when the auto- | 
mobile manufacturers will be forced 
| into the retail business. | 
| “It is about time for tne auto- 

manufacturers to strive to 








mobile 
have dealers make a fair net profit | 
with the same amount of effort as 
| they put forth in paying dividends 
| to their stockholders,” says Mr. 
| Taylox. | 


| 
FORD CANADA OFFERING 
| “STANDRIVE” DELIVERY 


Toronto, Canada, Jan. 11.—A new 
|“‘Standrive” delivery car, designed | 
for household delivery services on 
urban routes, is announced by Ford | 
Motor Company of Canada, Ltd., a 


Windsor. 

The body is designed expressly to 
meet requirements of daily house- 
to-house deliveries, the car being 
operated by the driver from the side 
Step. Sliding side doors operate 
inside the body, leaving the out- 
side panels for advertising purposes. | 

Very few of the “Standrive” parts 
are of special design, most of them 
being interchangeable with standard 
Ford Model AA truck parts. 








- 


NEWARK DEALERS READY 
TO OPEN SHOW SATURDAY 


Newark, N. J., Jan. 11.—Prepara- 
tions for installation of the 1932 
Newark Atitomobile Show in the 
113th Infantry Armory in the latter 
part of this week are complete, ac- 
cording to Claude E. Holgate, man- | 
ager of the Newark Automobile 


Trade Association, who is in charge 
of the show. Because a great many 
of the exhibits are to be those which 
were made especially for the na- | 
tional show in New York much oi 
the installation of the Newark show 
must be last minute work. A staft 
of expert installation men under | 
Jack Smith, who has handled the 
Newark shows for years, will take 
care of this work. The Newark 
show will open Saturday, od 





16, the night on which the New 
York show will close. 


| sequently carried 


condition, although they have all 
lost plenty of money, and a great; 
many have passed out, but over- 
heads have been cut, and most of 
the dealtrs that are left find that] 
they can get along on a lot less 
business than they ever thought 
they could. 

Business conditions here are not 
good, and we don’t expect them to 
be until the price of grain and live- 
Stock get better, as it is impossible 
to produce and sell at present prices 
and pay the cost of production, 
which leaves nothing with which 
to buy the things which the mer- 
chants have to sell. However, we 
know that prices will be better, and! 
we are looking for quite a revival | 
of business during the next six| 
months. 

The banks are not doing much to 
help conditions, as their hands are 
tied by not having the money to do 
it with. If prices start up again on 
the things we produce in Iowa, so 
some of it can be sold, there will 
be a lot of money rolling into the 
banks in a short time, and condi- 
tions would improve very fast. 


Improved 1930 Prospects | 
Seen at St. Joseph, Mo. 





By R 8S. TRACHSEL, Sec., 


St. Joseph (Mo.) Automobile Dealers 
Ass'n. 

The impression prevails generally 
that prospects for 1932 are going to 
be better than they were for 1931. 
While the latter part of 1931 was 
worse than 1950, there seems to be 
a general feeling of confidence and 
optimism for 1932, The weather in 
this Midwest section was particu- 
‘arly unfavorable in the automobile 
business during November and De- 
cember, except the latter part of 
December, which besides being bet- 
ter, showed considerable activity and | 
interest. | 

Our impression would be that | 
dealer stocks of new cars at this| 
time are generally quite low, due to, 
the fact that dealers anticipated 
new models for some time and con- 
small stocks ol 
new cars. While used car stocks are 
not alarmingly large, we believe that 
most dealers are carrying about as 
heavy a load of used cars as they | 
are in position to stand under | 

| 





this particular time of the year. 

The majority of our dealers seem 
to have stood up especially well from | 
a financial standpoint. Up to this | 
time there have been very few deal- | 
ers who have been compelled to | 
close their doors on account of lack | 
of finances. | 

We believe that after the automo- | 
bile shows are over and all of. the 
factories have announced their new 
models business will show a mush 
healthier condition. 


CLASSIFIED ADVERTISEMENTS | 
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basement of the Granada Theater 
Building. The admission which is 
to be charged is to be 15 cents. 
This reversal of policy upon the 
part of the South Bend Automotive 
Trade Association was induced by 


| the very liberal offer made by South 
| Bend News-Times 


to furnish the 
space for the automobile show at 
their own expense, to take care of 
all publicity, thereby eliminating the 
need of the expense of a publicity 
writer, as well as space which they 
have under contract in a weekly 


| local newspaper. 


The following committee was ap- 
pointed by the president: 

General Show Chairman—Gilbert 
L. Schaus of Scherman-Schaus- 
Freeman Co. ° 

Decorating Committee 
Bodga. 

Associate Member—Dan Nye. 

Entertainment Committee — Fred 
Forbes. 

Associate Member—Ben Feferman 

Advertising and Publicity—Dave 
Boswell. 

Associate 


Oo. W. 


Member—Morris Feld- 


} man. 


Space—C, L. Strome. 

Associate Member—Otto A. Scher- 
man. 

Also at the meeting, Messrs. C. 
W. Deer and C. H. Ford of the Na- 
tional Automobile Dealers Associa- 
tion lead in an informal discussion 
of the outlook for the year 1932 
of the retail automobile business. 
Mr, Ford is of the opinion that no 
used-car plan has ever been found 
entirely successful, and that the 
solution to the so-called used-car 
problem is, first, the determination 
by the dealer that he will not take 
more new cars than he can profit- 
ably sell, and that he will not al- 
low more or pay more for used 
cars than he can get out of them, 
less the cost of reconditioning and 
sale. Second, restricted territories. 
Third, elimination of cancellation 
clauses without cause by factories 
in contracts with dealers. 


6TH ANNUAL NEW ORLEANS 

SHOW SET FEBRUARY 21-24 

New Orleans, Jan. 11.—The sixth 
annual New Orleans Automobile 
Show will be held at the municipal 
auditorium from February 21 
through February 24. More than 
70,000 people are expected to visit 
the four-day exhibit. 
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SENSATION 








What a reception! What a send-off this De Vaux 80—priced from $795—dramatically 





new De Vaux 80 is getting! “Litthe Old New proves that it takes a strong, aggressive indepen- 
York” is buzzing with praise—crowding the dent company to build truly super value! 















Commodore’s Main Lobby—giving a great big Imagine how easy it will be to sell 75 horse- 
hand to this advanced successor to the “Success | power, 114-in. wheel base, extra-roomy aero- 
Car of 1931.” lined bodies with form-fitting upholstery, and 


the exclusive leadership of Col. Elbert J. Hall’s 

Eye-appeal? What a magnet—this lustrous engineering genius—for prices starting at only 
sheen of De Vaux’s exclusive lacquer finish. $795. 

One person exclaimed, “Why it looks like it’s 


wrapped in cellophane!” Seeing is knowing that miracles do happen. 


Come to the Commodore. We guarantee you 
_ Value-appeal? Thousands ask, “How — will agree—De Vaux 80 is the “Hot Line for 
muchP $1,500?” And why not? The new 1932.” 


See the Successor to the “Success Car of 1931” 


De 
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HOTEL COMMODORE— %& *& & %& Norman de Vaux and Col. Elbert J. Hall 


invite you to discuss franchise details 


MAIN LOBBY—JAN. 9-16 = =. Suite 931, De Vaux-Hall 
—AUTO SHOW WEEK otors Corporation Headquarters. 


Send mail inquiries to Grand Rapids. 
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STUTZ Continental coupe by Waterhouse 





Elimination of Waste Key 
To Dealer Service Profit 


How can the automobile dealer 


make his service pay a profit in 
1932? By eliminating the waste, 
according to Mr. Thomas, manager 
of the service department of the 
Anthony Buick Company, of At- 
lanta, Ga. 

For the past year the service de- 
partment has turned in a nice net 
profit on its share of the business. 
And some of the methods employed 
are worthy of note. 

“In these days and times,” says 
Mr. Thomas, “when the prices one 
can charge for parts and service 
are carefully regulated, and when 
competition is a stronger factor 
than ever before in the service busi- 
ness, there is only one way by which 
the service department manager 
can show .a profit instead of a 
loss. 

“That way is through the elimina- 
tion of waste. : 

“Now, there are two ways in 
which waste may creep into the 
service end of the automobile busi- 
ness. The first way is through a 
waste of time. The second is 
through the waste of perishable sup- 
plies, such as small tools, which are 


easily thrown down and lost; wash- 
ing soap, which may be wasted by 
the barrel; rags, which often are 
thrown away after they have once 
been used, and a host of small items 
that can be watched. 

“When we first began to make a 
scientific study of waste in our serv- 
icing department, we discovered that 
the one big source of waste was 
wasted time. 

“And we eliminated it in a very 
simple manner. 

“We put every workman upon a 
commission basis. We tried to se- 
lect an expert in each line of work, 
but an expert who also knew how 
to do several other things, so that 
he need not be idle if his particular 
job did not come into the shop. 

“Then we demanded that they 
eliminate the non-productive hours. 

“Every man in our shop, from the 
specialized mechanics to the floor 
sweepers and the car washers, is 
paid only for the time he is ac- 
tually engaged. He must fill out a 
time record on every job to prove 
that he has been busy all day. He 
is paid only for the time he spends 
working. 

“The only exceptions to the rule 
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are the manager of the department 
and the officé employees. 

“The second step was to care for 
the smal] tools, 

“It is really remarkable how 
many of the firm’s small tools must 
be replaced if the workmen are al- 
lowed to lay them down wherever 
they happen to stop work. 


“So we put in a system whereby 
all small tools are checked out by 
the workman as he needs tem, and 
returned when he is through with 
the job. There is a place for all 
of these small tools, and a man 
whose special duty it is to look after 
them. If a small tool is lost, the 
record shows who lost it. 

“This simple rule has done won- 
ders toward reducing the losses 
from small tools, all of which cost 
real money. 

“Next came perishable supplies 
for the shop. 

“To illustrate, we found that when 
a barrel of car washing soap came 
into the shop it was customary to 
knock out the head, after which the 
washers could dip into it at will. 
That barrel of soap left in a hurry. 
We remedied this by putting a hole 
and funnel in the top of the barrel 
with a faucet and tap near the bot- 
tom, with the result that a barrel 
now lasts us four times as long as 
it formerly did! 

“Take floor washing 
for another example. 

“We found that this compound 
had been purchased by the barrel 
because it could be obtained a few 
cents cheaper per pound in that 
manner. But it was false economy. 

“Like the washing soap, it tempt- 
ed the men to use it too freely. We 
found out that it was a real saving 
to buy the washing compound in 
smaller packages and to allow the 
use only of a package to the floor. 
In this way waste was eliminated, 
and the saving was much more than 
the penny or two a pound that had 
been saved in large quantity buying. 

“Even with rags, we found that a 
saving could be made, Now our rags 
are not thrown away when first 
used. 

“They are turned back to the sup- 
ply room. 

“For, when laundered, they car be 
used over and over again, finally 
finding a place as waste for wiping 
off the greasiest parts of the ma- 
chinery. 

“There is no question about it. 
The expense of operating a depart- 
ment can be reduced from $1,000 a 
month to $250 through the careful 
checking of small wastes. And $750 
saved, in these days and times, is 
$750 earned, and don’t you forget it. 

“If your service department isn’t 
showing a profit, look to the waste. 

“Wasted time. 

“Wasted small tools and perisha- 
ble supplies. 

“These are the things that take 
the profits out of the service busi- 
ness; not the low price secured for 
your work or the competition of- 
fered by other firms.” 

The service department of the 
Anthony Buick Company is thor- 
oughly up-to-date. It believes in 
the “group method” of selling serv- 
ice, and always has some group of 
services to perform at a lump price. 
It is energetic in selling additional 


compound, 


equipment. But it is in the elimi- 
nation of reedless waste that the 
department has found its real 
profits. 


And, perhaps, a real message for 
the automobile dealers of the coun- 
try. 
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operated under controlled standard- 
ized conditions. A modified co-op- 
erative. fuel research: engine is used. 
The critical compression ratio. for 
each fuel is quite definite, and the 
determination is made with-a high 
degree of accuracy and reproduce- 
ability. Gravity, viscosity, distilla- 
tion range, and flash points appar- 
ently have no relationship to the 
critical compression ratio. However, 
there appears to be a definite rela- 
tionship between the roughness of 
the fuel in an engine and its critical 
compression ratio. The procedure 
and method outlined indicate a 
practical method for determining 
injection engine fuel combustion 
characteristics. 

Air Capacity and Speec of Diesel 
Engines as a Basis for Appraising 
Their Automotive Characteristics— 
This paper deals with Diesel engine 
experiments made principally to 
determine fitness for commercial 
application to automotive vehicles 
and leads to the general conclusion 
that air Capacity of Diesel engines 
is a controlling factor. 

Team Work in Research—Profit- 
able results of research conducted 
co-operatively are related in brief, 
interesting detail, The author em- 
phasizes the value to industry of 
research carried out in a central in- 
stitutional laboratory. 

The Problem of Gum in Gasoline 
—After a brief summary of existing 
information on the problem of gum 
in gasoline and a descriptior of the 
methods of attack in solving the 
problem, this paper discusses, 
among, others, the following ques- 
tions: How can the refinery tell 
how much gum a gasoline will form 
before use? How much gum can 
be present without interfering with 
satisfactory engine performance for 
10,000 mi. or more? How is it pos- 
sible to tell whether a gasoline will 
deposit resinous material in the fuel 
feed system? 

The Fundamentals of Automotive 
Lubrication—An attempt is made 
to treat the problem of automotive 
lubrication from a fundamental 
standpoint. In automotive equip- 
ment, three main types of devices 
are of interest, namely friction 
bearings, anti-friction bearings and 
gears. Fundamentally, each type 
presents a somewhat different prob- 
lem, comparatively simple for fric- 
tion bearings and comparatively 
difficult for gears. Considerable is 
known about friction bearings, less 
is known about anti-friction bear- 
ings, and still less about gears when 
considered from the standpoint of 
the relation between lubricant char- 
acteristics, operating conditions and 
design factors. Available informa- 
tion is correlated and treated in 
the light of applicable theory. 

Fuel System Design and Vapor 
Lock—Combining the results of lab- 
oratory tests at the Bureau of Stand 
oratory ests at the Bureau of Stand- 
ards with data obtained during the 
Past two years in road tests on a 
large number of automobiles, it has 
been possible to draw very definite 
conclusions regarding the relation be- 
tween gasoline vapor pressure, fuel 
temperature and fuel system design, 
The present paper covers the re- 
Sults of the laboratory experiments 
and the interpretation of the con- 
clusions obtained from them in 
terms of fuel system design. Con- 
crete suggestions are made with re- 
gard to optimum design of fuel sys- 
tem from the standpoint of the 
maximum freedom from vapor lock. 








AUTO-LITE RADIO ANNOUNCED 

The Electric Auto-Lite has de- 
veloped a new compact automobile 
radio. Full control is made possible 


by a unit mounted on the steering” 
column. The set has seven tubes, 
electro-dynamic speaker and illu- 
minated dial. 


ALLEN HOLLOW SCREWS 
The Allen Manufacturing Com- 
pany, Hartford, Conn., is now man- 
ufacturing hollow screws of chrome- 
molybdenum, which are claimed to 
be 50 per cent. stronger and 25 per 


cent. harder than former Allien 
screws, 
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mae Triumphant New- 
STUDEBAKERS 
offer everything... plus 


























NE car offers this feature, another offers that... no DRASTICALLY LOWER PRICES 
. NEW REDUC- | 
one of them, except Studebaker, pioneer and pace- | PRESIDENT EIGHT PRICES | TION” | 
e | 135 inch wheelbase—122 horsepower—1932 Free 
maker, offers ALL the great betterments which 1932 W beelinaSafety glass all areund—antomatic ride 





' - Coupe, for four* 
motoring can muster. St. Regis Brougham, for five*} 


Sedan, for five* 
You have seen Studebaker announcements to the public. ee ee ee 
Convertible Sedan, for five} 
Sedan, for seven* 


You know the Triumphant New Studebakers offer every- Limousine, for seven* 
thing! Quite likely you have seen the cars themselves. “| COMMANDER EIGHT 
_ Measure them, model for model, against your line — or control—bell bearing spring shactes 
Coupe, for four* 
‘ ta ’ f St. Regis Brougham, for five*t 
any line—and then compare the prices! | ee mes 
1 Convertible Roadster, for four 
It makes no difference what line in Studebaker’s price Conventitte Sedan, for Snot 
a | DICTATOR EIGHT 
range you are handling, any good Studebaker salesman ii 


ing — Safety glass all around — full cushioned power. 


can give convincing proof of more car for the money... 


Coupe, for four* ) 


| proof strong enough to sell a heavy share of your best | rn 
| Convertible Roadster, for four....... 
prospects. Convertible Sedan, for five 
| ° ; . - : STUDEBAKER Six 
Studebaker 1S staking its 80 years of world-wide good } 117 inch wheelbase instead of former 114 inch, 80 


eer instead of poe 70 a ake 1932 Free 

$ e ° cling, automatic , Jull cushioned power, 

_ will on the finest cars and the greatest values in Ate oki a artond, twos Baataile' shock 
F 


absarbers, ($150 greater value than previous model. 


Studebaker history. As “America’s Friendliest Factory,” | Cougs Sor eve’ 
: a : 1. Regis , for five*j 
Studebaker extends a cordial invitation to every good | Se ey Bee" 
‘ Pp Convertible Roadster, for four 
motor car merchant in America to send for the strongest | Convertible Sedan, for five 


sales set-up in the automobile industry today. Safety glass, automatic starting and metal spring covers standard 


equipment on all models at no extra cost. *Wired for radio. 
Lg } {Trunk standard equipment. Al prices at the factory. Bumpers 


THE STUDEBAKER SALES CORPORATION OF AMERICA and spare tires extra 


SOUTH BEND, INDIANA 
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STUTZ Super-Bearcat by Weyman 


UNITED BOSCH ENDS 
SUCCESSFUL CONFERENCE  <otos. 
Springfield, Mass. Jan 11. — the | BRANNAN NAMED HEAD 


land Motor Company, 
Tim White, secretary. 


OF NASHVILLE A. 7. A. | for the ensuing year: 


sales conference of the automotive 


sales division of the United Bosch 
Corporation concluded with a din-| 
ner and entertainment in Hotel 
Charles, with district managers 
from many sections of the ocuntry | Huggins Motor Company, was elect- 
and about twenty-five department! ed president of the Nashville Auto- | 
heads from this city attending. mobile Trades Association, at the| show, which 

The affair was in charge of Her- | annual meeting. 
man Walker, vice-president, and 
JJaJmJes R. Redman, general man-| Jr., president of the Broadway Mo-| meeting. 


Brannan, president of Brannan- | George V. 
fur. 


ager. Among other present were| tor Company. Other officers elect-| composed of Allen Parkes, chair- 
Paul Stumb, Jr., Dave| man; George Cole, E. Gray Smith, 
Beeh and J, Wild, vice-president, Warren, E. F. Krickel, H. N. Bran- J. H. Reed, Jr., and James §. Frazer. 


Arthur Murray, president; Louis| ed were: 


ow much business 
will you do at 
. Chicago ? 


Depends upon how much effort 
you make. Why not a great sel- 
ling effort at low cost through 
the Chicago show issues of Auto- 
Big dis- 


tributions at the show, dealer 


motive Daily News. 


meetings, hotels, etc. Big extra 


mail distribution. No extra 
charge. Advertisers in the past 


have received unusual response. 









CHICAGO 


Show Issue Publication Dates 
Wednesday . February 3 


Thursday ... February 4 
Friday .... February 5 


Saturday .. . January 30 
Monday .... February 1 
Tuesday .... February 2 











WHEN MAKING SPACE RESERVA- 


ORDER NO ~~ TIONS CALL THIS NUMBER IF YOU 


ARE IN NEW YORK: CA-NAL 6-1000 AND ASK FOR THE ADVER- 
TISING DEPARTMENT. 


| 

and R. W. Washburn, secretary. | don and Horton — Rice, vice-presi- | ers adopted a policy of cash for all , back a large portion of them. Lee 

Leon Acker played several piano} dents; D. R. Dorris of saggh ona service work going through their | Francis Motor Car, Dodge distriibu- 
vreasurer ; 


The following directors will serve 
J. W. Parker, 
E. Gray Smith, James Frazer, 


| art : rar ’ . a 
Nashville. Tenn. Jan. 11.—Robert | ry - Oe ae ee | eliminating a large amount of book- | Automotive Daily News. 
wae V. Miller and W. C. Sandé- | keeping. It has eliminated the 


Plans for the annual automobile | instances, of a credit man. It has/1.4) dealers installed new service 
is to be held at the | done away with slow collections and 
| Hippodrome during the week of 
Mr. Brannan succeeds J. H. Reed,| January 25, were discussed at the ¥ 7 
The show committee is | earing basis. 







San Antonio Dealers Put 
Stress on Better Service 





By B. C. REBER 


Staff Correspondent 


came during the summer when busl« 
|ness is generally dull, 

A marked improvement in effi- In addition to the co-operative 
cient automotive service has been | advertising campaign, the individe 


effected by the members of the | . 
selaiaaiOns’ tendon of San Antonio, ual dealers sent out direct-by-mail 


Tex., during the past year. Several | literature, tying up their own places 

practices adopted by these dealers, | of business with the ads. 

together with benefits derived from Gene Meador, Inc., Packard dis« 

surveys conducted through the San|, . ; he & 

Antonio Auto Trades Association, | tributor, went after the 50 per cent. 

have done good work. |of Packard owners in this territory 
The first of these improvements who had drifted away from the 


—~ | was effected when automotive deal- | firm, and was successful in winning 
























shops. This practice has done con- tor, sent out a monthly service bul- 
siderable good in improving condi- | letin to Dodge owners which mate- 
‘ ‘ his depart It h |rially increased business for them. 
Wons in this department. ‘ 4S | Detailed stories of these campaigns 
reduced the general overhead by | have been carried in past issues of 



















To take care of the increased 

. ; work and to render the best pos- 
services of a collector, and, in SOME | sible service, practically all of the 
¢ .|equipment. The Winerich Motor 
bed accounts and hes placed this| Saies Company, studebaker distri- 
F : it | butor, installed a “Safety Lane,” 

| where a motor car might be com- 
| pletely checked for driving effi- 
iciency, and won a large volume of 


tien ke ; new business. A number of other 
—  |Antonio Auto Trades Association, dealers put in brake-testing equip- 


inaugurated a co-operative adver-| 7 ee : 
tising campaign, designed to direct | ™°M' and other — ae 4 
‘ 1» a g With the co-operative advertising 
attention to their service depart- | 7 ‘ aatintaam: 2 
: campaign completed and business in 
ments, and to educate the public to | the service departments of the 
bring their automobiles to the shop | dealer-members materially in- 
of a dealer who was an authorized levrensad, the association took steps 
= Pee —_ yp Ba of |t@ better improve the efficiency in 
i : ee ; eas these departments through a survey 
genuine automotive parts, service | which brought out the salaries paid 
work executed by specially trained | ¢5, mechanics, washers, polishers, 
mechanics, who had had instruc | srease boys, service supervision, ete. 
tion on the car or cars the Gealer- | Tye results of this survey were pub- 
| Ship handled, and business with @| ished in the December 23d issue of 
| responsible firm that was ready and | 4) tomotive Daily News. 
willing to make good anything that |" his resulted in a more universal 
did not give full satisfaction. scale of practices. Many dealers 
These ads were planned to cover| found they were paying too much 
every phase of motor repair service,/ for common labor. Others found 
and especially stressed the responsi-| that service supervision was eating 
bility behind the dealer, and the as- up profits in this department. 
| surance of good workmanship. Changes were made, and the busi- 
The ads were seventy-column | ness improved and at the same time 
inches in size, fourteen inches in| the overhead reduced. 
length by five columns wide, and It may be aptly stated that the 
Were run weekly for sixteen con-|} service departments of the automo- 
| secutive weeks. tive dealers of San Antonio have 
The campaign proved very suc- | made good progress during the past 
cessful for those participating in it,| year. The cash policy for repair 
increasing the business in the serv-| work and spare parts, the cO-opera- 
ice departments of the respective! tive advertising campaign, the in- 
dealerships from 20 to 25 per cent.| dividual campaigns of the members, 
Several firms enjoyed the largest| the surveys carried out by the asso- 
months in volume of service during] ciation and the willingness of the 
the history of their business, while| dealers to work with one another to 
this campaign was in effect, and it| the general benefit of all concerned, 
is worth noting that these months! has brought good returns. 


Following up the good work ef- 
fected through adoption of this 
policy, the dealers, through the San 

































































































WHAT PRICE SAFETY? 


by E.S. GORRELL 


President, Stutz Motor Car Co. of America, Inc. 










I WANT to tell you a little story. 












During the war there was assembled by the govern- 
ment a group of America’s foremost engineers. Unham- 
pered by tool restrictions, they jointly evolved a set 
of principles which they regarded as essential to real 
safety in a motor car. Among these principles are: 
low center of gravity as made possible only by the 
worm drive, in combination with a massive double- 
drop frame with integral steel running boards. 




























Every motor car manufacturer in the world knows the correctness of 
these principles, but so far only one company—Stutz—has adopted 
them. Why? 













Because these safety features are expensive to manufacture and be- 
cause nearly every car manufacturer is fighting to reduce prices. 





If you are merely buying a name plate at a price, you probably won’t 
be interested in the Stutz exhibit at the Automobile Show next week. 
But if you want to insure the maximum safety of your family, as well as 
beauty, performance and the satisfaction of driving a truly individual 
automobile, all at the lowest prices in Stutz history, then you'll be glad 
to spend a half hour or more to hear the real Stutz story. 













An advertisement by the Stute New York Co., Inc., 18 West 61st Street. 
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logical to expect that the Lansing concern will be in the lime- 


light at about the same time as Nash. 
Then, too, E. L. 
sational line of Auburns, but we have not heard anything 
about the Cord front-drive. Dame Gossip has it that Cord 
has an ace in the hole in the way of the front drive and that 
when the daisies start to bloom there will be a front-drive 
announcement that will make us all sit up and take notice. 


THAT DE VAUX is very meh, in the limelight was evi- 
denced Sunday when the Grand Rapids concern, not in the 
show but exhibiting at the Commodore, staged an open house 
which brought to headquarters something like 300 dealers) 
who renewed their allegiance with Sales Manager Bob Mulch| 
and told Norman De Vaux that the new 80 on view in the 
lobby ought to click beyond the question of a doubt. If “it” 
really is a part of the English language, it would seem to me 
that that pearl-essence job has “it.” And, strange to say, 
there’s nothing optional about it, no extra charge—something 
thrown in for good measure. Just supposing for a minute 
that Iam Walter Winchell; let me hint that we can expect an 
interesting announcement in a day or so as regards De Vaux- 
Hall for 1932. Wait. 


ok oF + 

THAT COMMODORE LOBBY is not as thickly popu- 
lated as it was at other shows when every company fought 
for a supplementary exhibit to the Palace affair. E. L. Cord 
has the center of the stage with his Auburn, Cord and Duesen- 
berg; the De Vaux is there, of course, and also Marmon has 
an exhibit that is bound to catch your eye if you want to look 
’em over without having. every one step on your toes. 


OF COURSE IT Is SOMETHING like ancient history | 
now, but on the other hand it renews your faith to learn that 
the official reports on sales at the recent New York Salon 
shows that 104 units were sold at retail and the valuation on 
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Cord has come to the show with a sen-| 





/ hore 4.no profit 
én HORSE POWER 


| 









FARNING POWER 


7 








THE HORSEPOWER of any truck doesn’t mean 





anything unless it can be translated into earning 





power. It is earning power, not horsepower, that 





the lot was $648,825, an average of roughly $6,500 per car. 
Yes, there is a big market for the high priced stuff. 


JOHN DARR NEVER nad be = there; neither had I, but | 
we certainly got a big kick out of trying to find our way 
about the new Waldorf-Astoria, trying to find Buick head- 
quarters and talk to Emerson J. Poag. One had to have a 
guide, but we wanted to know who had won that $25,000 of 
Buick money, so we persevered and found E. J. But it was 
some job, after which we dropped in at General Motors’ pri- 
vate show, which was a most impressive affair. I insisted 
on going to the G. M. affair because I wanted to prove to Darr | 
that the new Oldsmobile has an illuminated keyhole. 


WE CAN’T HELP "BUT "BRAG a bit about A, D. N.’s| 
show directory. This time the daily paper which inaugurated 
this most important document some fifteen years ago got an 
economical streak and only gives the hotel headquarters of 
different companies—no individuals mentioned. But A. D. N. 
comes along. with the perfect listing and I'll venture to pre- 
dict that those who do not tuck one of the directories away 
in the brief bag to take home will regret it. An inside tip: 
If you do forget, write Alec Johnston and maybe he will help 
you out. 


\BUICK’S DELIVERIES 
IN DECEMBFP ° 149 
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HARE GETS WESTINGHOUSE 
TRANSPORTATION ADVANCE | 
East Pittsburgh, Pa. Jan, 11—| 
J. K. B. Hare, whose headquariers | 
with the Westinghouse Electric and 
Manufacturing Company until] re- 
cently have been in New York, has 
been appointed transportation man- 
ager of the Westinghouse Central 
District and will now be located in 

the | Grant Building, Pittsburgh. 





periods throughout December show 
a very substantial increase toward 
the latter part of the month. The 
deliveries of the last ten days of the 
month exceeded those of the second 
ten days by nearly 1,200 units. The 
second ten days showed an increase 
of 437 over the first ten days. 

The December deliveries by ten- 
day perieds were: 





First ten days, 
2,036; second ten days. 2,473: third 
ten days, 3,631. 

The total of 8,140 represents more 
than twelve million dollars spent by 
the people of the country for new 
Buicks during the month of De- 
cember. 


ALLIANCE, OHIO, REPORTS 


Coast 


Peet ere Tie 








The “feel” of Man- 










Rot ° 

ares hattan 1s here,” as GAIN IN LICENSE INCOME 
ll as luxury of aE 

SINGLE wen Y Alliance, 0., Jan, 11—While the 
$3 appointment. 700 sale of 1932 license plates is nearly 
: 25 per cent. below one year ago, 
rooms with tub and Ohio’s new law, which boosted the 
DOUBLE shower bath, cir- minimum fee from $4 to $7, and fees 


'|for larger cars In greater propor- 
tion, has increased the income above 


the 1931 record at the Alliance Au- 


tomobile Club. 
Receipts for 6,197 tags a year ago 
4bth STREET WEST OF BROADWAY, NEW YORK 
CHARLES L. ORNSTEIN, MANAGER 


culating ice water. 


amounted to 43,826.14, while the in- 
come from 4,778 sets this year was 
56,596.78. Passenger tag sales this 
year are 1.215 below 1931. 














enables a truck to show a profit to the owner. 









A cheap truck can have a high horsepower, but of 


necessity a cheap price places definite limitations 





on the stamina that can be built into the chassis. 






A White Truck is built throughout, part by part, 





to the highest standards known to the industry... 





There are no short cuts in manufacture, therefore 






no shortcomings in performance...There is perfect 





balance between power and weight —a surplus of 






stamina to stand hard use and assure long and 






profitable service. 






Before you buy a truck, consider how much 





more you get in a White —how much more trans- 






portation — how much more earning power. 





COMPANY, Cleveland 







The WHITE 






A COMPLETE 
LINE OF 
TRUCKS AND 
MOTOR COACHES 





BRANCHES AND 
DEALERS IN 
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e CITIES e¢ 
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; 1931 NEW CAR SALES. NINE MAKES REGISTER ee Pa st place among. the L107: Ta ‘Baile, ri Grana, in value ‘Trucks taking $50 are 

7 ing, registering in combination a | 558, 1,090; Lincoln, 309, 436; Willys-| <9, : , ve: 
ESTIMATED BY POLK “SALES GAINS IN CHICAGO ie 


| total of 3,420 cars. Pontiac alone; Knight, 306, 415; Reo, 266, 408; — 
AT 1,892,600 TOTAL (Continued from Page 1) | Then came Oldsmobile, with 2,536, | 196, 538; Peerless, 182, 302; De Vaux, December last year and 333 new 
, 
| 


finished in fourth place. Pierce-Arrow, 266. 347: Frankiin | There were 1,817 new cars sold in 
compared with 2,073 in 1930. Au- 152, none; Willys Eight, 83. 138;|trucks compared with 2,338 new 
rolet, Cadillac, Oldsmobile and Pon- | burn was sixth with 2,316, as against | Durant, 80, 281; Austin, 70, 70; Stutz, | cars and 406 new trucks in Decem- 
tiac. Others to enter the increase |799 the preceding year. With its 59, 119; Viking, 15, 145; miscel- | Y&. 1930. 
column included Auburn, Dodge, | sister car, the Cord, which registered | !ancous, 276, 1,979. 
Marmon, Plymeuth and Whippet 4-; 199, the Auburn. group total was ; § A 0} BE § 
rN NORTH CAROLINA TRUCK N.S. P. A. JOBBER‘ 


Willys 6. 


699 in 1930. New commercial — December listings were 1,251, aS, Plymouth totaled 2,409 and forged | SALES SHOW 1931 GAIN MEET IN N y JAN 13 


1 am tse le vo t ‘as eS atec, . sare ’ 438 eC fe - | inte ay 1 ¢ ; 
sales in December, it was estimatec,| compared with 1,448 in the corre into seventh place in the general 


(Continued from Page 1) 
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sales in 1931 were estimated to have 
been 311,800, as compared with 410,- 






























































































































































} ‘ r 
5 approximated 11,100 sponding month of 1930. The high | standing for the year. In 1930 Ply- Ralei . 
t or ¢ : ‘ 7 a . . ‘ aio ’ RQ > 
: Che nine states reported 8,530 new mark for the year was set in April,) mouth registered 1.376. - eigh, N. C., Jan. 11.—Sales of ’ : 
pazsenger car regisrations, which | with 9.141, while in 1930 the biggest Aeddas alias main. 6m: alien 1 oe W motor trucks in Norch Carolina (Continued from Page 1) 
as: ze 4 “this vantetrations. in the om a oo —— ea | in 1931 exceeded sales of 193¢ 34 
wa; 23.44 per cent. below the 11,141 month's registrations in the county | were Dodge, with 2,187, compared V aor while ae ? = rose by oe pany, Buffalo, will act as honorary 
recistered in those states in Decem- | were in May, with 11,356 units. to 1,735 in 1930; Whippet Four and! antom , Ps pall once passenger ‘hairman: V. W. Schlieder, N. S. P 
p > . 7) Yer ce de Ford led the general field with a SiAhein, Widen ‘ an : - automobiles decreased 6,670. the Chairman, . . Schlieder, _S. ° 
ber, 1930, and 18.28 per cent. undet ord | e 8 ve rich & | Willys e with 1,026, against 857; ' motor vehicle’ bure: reported rs ‘ ‘ 
the 10.438 registered in those states | total of 15,776. Chevrolet was in| Cadillac, with 773, against 693; Mar- | Ther as 28,088 n reported, A. field secretary, will serve a5 sec 
in November, 1931. second place, 3,382 cars behind.| mon. with 235, azainst 182 sold Te were 28,088 new automobiles | retary of the meeting, with E. P. 
Tho » states reported 1,352 new | Ford’s loss amounted*to 40 rer cent Other c sarati + : Sold last year compared with 34,758 | ;, S$ i i 
" [he same states rey ' ah ae 2 OSS alt : : ther comparative registrations. | in 1930, and there were 6.827 new Chalfant, N. S. P. A. executive vice- 
icks registered, which was 39.43) over the previous year. wi ‘ : a ‘ ae '. ; e 82 ew | ; 
tri r ter shich | ie “ tpl gee th 1931 given first and 1930 sec- | trucks in 1931, compared with 6,483 | President, and A. R. Sandt, director 
i pe cent. under the 2.234 for the ulc oo ur piace indlvidu- ond, follow: Chrysler, 2,070, 2,447: the previous year f arketi — I . . 2 
sare states in December, 1930, and jally with 3,354, compared with 4,805 | Nash, 1,967, 2,447; Studebaker, 1,949 At an average. f $500 s ae > —se 
29354 under the 1.892 in November. | in 1930, but Pontiac, which listed; 2015; Packard, 1,206, 1,941: ‘Sena be eee Of $0 pet — ceremonies, 
pe » 898 d Oakland ith 532. gave pies sng laden ed ; Essex, | senger autcmobile the new cars sold Manufacturers and their represen-* 
19 2,096, anc akland, with ov, gave ' 1.206, 1982: Hurmobile, 849. 1.404: |in the state agereeate 4 ( ‘ ‘ 
pt e, 9, 1,404; |i 1e State aggregated $14,044,009 tatives are invited to attend. 
eee EC 
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CADILLAC—V-12. Series 370 B. 134 W. B, De Luxe Coupe De Luxe Sedan a gg ARP Sedan. 7 ROCKNE—6-75. 6-cyl. 110 W. B. Chateau Series Weymann, 
Fisher Bodies ‘6 dem. wire ‘6 dem. wire n a ae eee ane + += id Standard Models 
ne 3495 2 baw 2 £OR wheels! 965 wheels! 99: Coupe IR. 8.) ase 2 essa, ; ¢ Sonam 5 Weymann 
2 Coupe .......-3,495' 2 Roadster 3,595 NASH—970. S-cyl a 2 Coupe . . 685 4-dr. Sedan.......735 Longchamps .5,345 Versailles ....5,395 
5 Stan. Sedan ..3,595!2 Con. Coupe ...3,645 ESSEX—6-cyl. 113 W. B. vam we -eyl, 16's W. B. Coupe ‘R. S.)....720 aie 
CADILLAC—V-12. Series 330 B. 140 W. B. Business Coupe...695'4 Coupe .........745 Coune ... 945\4-dr. Sedan.... . 995 ROCKNE—$-75. 6G-cyl. 114 W. B. ee ™ & 
Fisher Bodies SOOO: cvascccsees 705|Standard Sedan. .775 4-dr. Spec Sedan 955'4 Con. Sedan 1,075 De Luxe Models. ps - 
3 Coupe ..3,69517 Sedan ........ 3.845 Town Sedan ..745!Special Coupe 795 Coupe (R. S.) 975 2 Coupe 730 4-dr. Sedan 7180 + Sedan -+++-4,895 7 Limousine ....4,998 
5 Stan. Phaeton.3,695'5 Spt. Phaeton .3,945 Special Sedan B45 ae is , , Coupe (R.S}.. 165 ; ae ‘ q Speedster ....4,895'Cab. Coupe ....4,995 
5 Spec. Sedan 3,745 7 Imperial 3,995 . : . NASH—980 8-cyl, 121 W. B. s hinetiaiten aimee ras - 5 Sedan .......4,895 5 Con. Sedan... 5,395 
5 Town Sedan .3.7455 A. W. Phaeton.4195  FORD—Model A. 4-cyl. 1081 W. B. Coupe ........ 1.245/4 Con. Sedan 1,325 STCRERORED 6-25. 387 G. B. STUTZ—8-cyl. 145 W. B. 
5 Spec. Phateon.3,795 2 Roadster ¢ 30:5 De L. Phaeton 580 Coupe (R. S.) 1.225'4-dr. Town Sed. 1,375 Standard Models DV-32 Salon. 
CADILLAC—Y-12. Series 370 B. 140 W. B, 3 Phaeton 515 Standard Sedan 4-dr. Sedan.... 1.295 2Coupe . ... 8404Con. Roadster. 890 . 
bleetwood Bodies 2 De L Ro adster 75) {3 windows) 590 NASH—990 R-cvl 2 4 Coupe .... -- 890 SSedan ‘ vee. 890° Sedan 5 Prince of Wales 
5 Sedan 4095 5 Town Cabriol..4.795 ,1Udor Sedan.. 490 4 Cabriolet 595 NASH—990, B-eyl, = 133 W. B. 5 St.Regis 1S$Con. Sedan ....955 , (LeBaron: ...5,595' (LeBaron) ...7,24s 
$ Towne Coupe .4095'7 Town Cabriol..4.945 2 Coupe 49015 4-dr. De Luxe 4-dr. Sedan (124 __ Victoria 1,765 Brougham .....890 0 en ae ere 
7 Sedat aan: ao nag 2 SPOrt Coupe 500 Sedan (2 win.) 630 W B.) 1.565 5 Sedan 1,825 STUDE >R—6-35 7 y . ‘LeBaron! ...5,795' (Rollston) .. .7,400 
7s n ....-4,245 7 Lim. Brough 4,945 4De I . on TT ‘ annie ° STUDEBAKER— 6-55. 117 W. B. 6 Sedan 4 +f Ww 
DP iaasiog 4445 4De L. Coupe 55 Town Sedan 630 7 Touring .. 1,595'7 Sedan 1.925 Regal Models ae . Holly wood 
s : ; > De L. Tudor 5 Con. Sedan 640 Cabriolet 1,695'7 Limousine 2,025 Z . (LeBaron) . 5.795 Spt. Sedan 
CADILLAC—V-16. Series 452 B. 143 W. B. 4 Victoria Coupe (R. S.). 1.745 “"" 2Coupe .....;...949'4Con. Roadster .995 § Bro Limousine (Roliston) ... 8,095 
Wiaher Gedies sa 5 : 4 Coupe ” 995'5 Sedan ....... .995 (LeBaron) ...5.995Tuxedo Cabriolet 
2c 4.495'2 Roadster .....4.595 FRANKLIN eyl. 132 W. B. OLDS MOBILE—6-eyl 116’: W. B. 5 St. Regis 5 Con. Sedan....1,060 6 Sed Limousine (Roliston) 8.098 
: St: in, Sedan..4,595'2 Con. Coupe 4.643 Supercharger Airman F-32 Models Brougham .....995 _ (LeBaron) .. 5,995 Patrician Coupe 
h ‘ADILLAC—V-16, Series 452 B. 149 W. B, Coupe 2,250| Victoria Brougm.2.340 2dr. Sedan ..875'4dr. Sedan .,..,.955 STUDEBAKER—Dictator 62. 117 w.B. 7 Sed Limousine, = (Brunn) .... 8.095 
' Fisher Bodies 5 Sedan 50 Speedster ..... 2,450 Bus. coupe ...875|Con. Roadster ...955 Standard Models , {LeBaron} 5.995 7 Trens Town Car 
5 Stan. Phateon.4,695 5Spt. Phaeton. .4,945 pad woune 95,7 Sedan sam = Sport Coupe ....925;/Patrician Sedan ..990 9 Coupe 980:4Con Roadster.1.030 : a ar . ies Tea <a 
5 Spe *heaton.4.795 W_ Phaeton 3 5 un seas simousine 2.6 A Pome 08s 90's oor s eee ‘ ot .eBo . "6,495 
ee Sees a et eer GRANAM—6-cyl. 113 W. B OLDSMOBILE—8-cyl, 1161s W. B. 4 Coupe -++-1,030' 5 Sedan. .....-.. 1.030 ——_ 
CADILLAC—V-1I6. Series 452 B. 149 W. B. en a ' o Me 1 Models. 5 St. Regis 5 Con. Sedan ..1,095 STUTZ—8-eyl. DV-32. 145 W. B. 
Fleetwood Bodics Town Sedan 765'Sedan ..... 795 1dr. Sedan 975! 4 Dr 30d + O88 Brougham . 1,030 Chateau Series Weymanna 
« Red es na Boe ie de 5 beer r. Sedan ......97§ r. Sedan ... i “ ; a : - — =. Way 7 . ’ 
EO i GRAMAM—X-eyl, 128 W. B. Das, OOUbE ORS Coe Raat oi’ 1 038 STUDEBAKER—Dictator 62, 117 W. B, 5 Weymann 15 Wevmann 
> 1} + 7 = n a ries 5 ~~ Blue Streak—Standard Sport Coupe ...1,025' Patrician Sedan.1090 Regal Models Fi & 1aumont 5.745, Monte Carlo . 
7 Sed 5,245 7 Lim roug ) > 2 Coune 995'4 Coupe (R. S 1.04 ace : F > Cour 1.085 . > Weymann ' tAluminum: , 895 
7 Li cient 5445 - ' t R. § 1 > PACKARD—k-cyl. 1G Bee ee 5.4 Con Roadster .1.135 - E e 
= 7 ns ™ a . ) Sedan 1.045 Sedan ——. on iso's W. B. 4Coupe ........1,135 5 Sedan ; 1,135 enee Carle. .6.008 
mesa eT — sor Oe SB GPAHAM—8-cyl. 123 W. B PACKARD—8-cyl. 13612 W. B. 5 St. Regis agi oon Sedan ...1,200 eas rae, 208. 
Roud r 475 Sp. Coupe(5 win.) 575 n : : . ae P} ate Brougham ...1,135 Super Bearcat 5.895 
Sport Roadste: 49515 Coupe 505 Blue Streak—De Luxe 5 Phaeton , 2,650 5 Coupe - 2.795 crop a : * ae 7 yr Shas ‘ men 
Phaeton 510 Cabriolet 615 2Coupe . 1,070'4 Coupe (R. $.).1,120 ~ pc guPe. osekue + 2BBS ® EBAKER— Commander i}. 125 W. 8. wiELYS-OVERLAND—@ cyl. 113 W. B. 
Coupe (3 win 525 Stat da 1rd Sedan.. 635 5 Sedan .1.120.4 Con. Coupe... 1.170 9 e neeetes 2, 656 5 Spt Phaeton .2,950 Stan lard Models Model coe” 
Coach 345/Special Sedan 650 ; ; 2 Coupe 2.¢ Sedan 4Coupe ....... 1,350 4 Con. Roadster.1,350 9 poadster 515) fConpe 845 
Couve (5 win.) 545'Lan. Phaeton 650 HUDSON—3-eyl. 119 W. B. 5 Sedan j Limousine 2.985 5 St. Regis 15 Sedan .......- 1,359 S ae Soe haa ee 615 5 eden eae jm 
CHRYSLER—S-evl. 116 W. B, Standure Series , rourns Cony Victoria 3.395 Brougham .,.2,350.5 Con. Sedan ....1.465 5 Coach |........615/4 De L. Roadster. 695 
penteles | (B.G)..08) Phacten a -0n5 Benger Cue: Tacs ma tae 5 Club Sedan Cony, Sedan. .3,445 STUDEBAKER—Commander 71. 125 W. Bo oo) Ee + 
ee eros Se RR a5 aos Bibl dtenlal Genes’ i4nt PACKARD—8-cyl. 142% W. B. Regal Models ere 
g ae BOF . “ . i 4 i} «4, - e aR aa So a 
5 Con. Cl-C 2 dr. sedan HUDSON—s-cyl, 126 W. B > Phaeton 2.0006 Comps ........3000 cam eec:***+-SSER Gee, Mendater-3.008 oa aster 795! 5 Sed: 5 
N—8-eyl. 126 . " 2 Coupe "3'72515 Club Sedan 3'g99 2 St. Regis (5 Sedan ....... 1,455 < toadster ....., 7955 Sedan 89: 
> C eee rete in WW. OB. S: Sedan Horie, Seer Sed 1 2-4 Coupe 5 Spt ‘Phaet« n 3'990 Brougham .. 1,455 5 Con. Sedan ...1,570 2 Coupe .....+.-. 845'4 De L. Roadster.1,075 
2 Co ( $.)1,435 2 Cc Soune g5 Sur. § ! .275 Special Se a " , REO eee away 2 87 > Sede 
2 Coupe : 438 3 Con Bou ve ..1,495 Setedtinns oon pene aay 99 Roadster 3.75915 Cony. Victoria.4.495 STUDEBAKER—President 91. 135 W. B. SOOUBE scdaenes 875|5 Custom Sedan.1,09& 
* oh a7! ; Sedan .. . SON. S-eyl, 132 W. B. 7 Touring ......3,795'5 Cony. Sedan. .4,550 Standard Models WILLYS KNIGHT—6 eyl. 113 W. B 
75 _. Major Series 5 Sedan 3.845 4 Coupe ...... 1,690, 5 Sedan 1,690 Mod! 95 0—=—60—C—<Ci;‘:;! 
CHRYSLER—S-cyl. 135 W. B. Touring Sedan..1,445'Club Sedan ....1,495 5 St. Regis 15 Con. Sedan ...1.820 : 7 fe 
} Imperial ‘models Brougham -1,495|7 Sedan 11/595 PACKARD—8-cyl. 17's W. B. Brougham ....1,690,7 Sedan EEO CRNRO «5100s DUR GORED cone ees. oo 
2 ee (R. 8.) rd > Con, Sedan .. my eresens- G-cyl, 16 W. B. 7 Sedan .... ..4,1507 Sedan Lim ..4,285 4 Con. Roadster 1,690 7 Limousine - : ‘s. 1,890 SCORED «.+srr0008 845/5 Sedan .......... 895 
Se 5 2Com. Counpe.....995'5 Phaeton 1,050 a om : on ) ‘kT ° cE aeaet q y WILLYS KNIGHT—6 2 
CHRYSLER—3-cyl. 116 W. B. 4 Coupe (RS) .....995 4Con. Cabriolet.1/050 PEERLESS—S-cy!. 123 W. B. eR ee SS 2 he ee. <= s 
Imperial custem models 5 Sedan ...995.4 Roadster .. “1075 De Luxe Master : State M®°dels ; e ; 
San Mandates 7 Sedan . .. HUPMOBILE—: Keyl. 122 W. B. 5 Sedan .......2,320 Club Sedan » 379 4 Coupe ......--1,795,5 Sedan . oo ,008 @ Ye. Cushem | GGuet, Gaden, . 22s 
ap, Seen a : 7 Sed. Limousine |: 2 Coupe (RS) 1.2355 Victoria 369 2 Coupe - |" "9°320. Cabriolet 2'330 5 Brome : cae Sedan + 1.838 an eae 
 C . U 2 ao .s ‘ 1 oda ao 9  *Over-: ssis a t 
. Sedan Phaeton ........ .. 5Sedan ........1,295'5 Torpedo Cab. 1398 (Recent price changes in bold face) 4Con. Roadster 1.196 7 Limousine » ee 1,995 enta haus i ee ee 


















UNIQUE METHODS ~ 
USED TO EXHIBIT 


CHASSIS CHANGES 


(Continued from Page 1) 
in decoration lacking or 
neglected, of course, but in 


1S 


tomers want 


will do—how it will stand 


greater number of working 


exhibitors who are employing 


in the new models. 


One exhibitor has on 


to demonstrate to the women 
tors the ease with which 
drivers may operate the car 
eral have miniature talking 
sets which show the car in 
of manufacture and in 
under difficult conditions, and an- 
other has a working model of the 
company’s plant on display. 

This year, more than ever, atien- 
tion of the exhibitors is being di- 
rected to potential women 


interest in things mechanical. When 
up until now the fair sex had lim- 
ited its interest to such things 
color and upholstery, it was some- 
thing of a shock to hear one young 
lady inquire of a demonstrator how 
the feature he was describing would 
tend to prevent torsion. 

On the main floor of the show the 
Auburn exhibit features a 
and motor with a demonstrator 
pointing out the improvements 


which have been made in this year's | 


model. There was an excellent at- 
tendance at the Auburn exhibit with 
the public apparently quite inter- 
estec in this year’s models. Directly 


opposite is the Graham display fea- | 


turing a working model of the car 


which also evoked a lively interest. | 
the | 


On the right of the floor, 
Studebaker exhibit is employing a 
novel means of attracting atten- 
tion. Within a railed-off section 
there is a platform on which a 
tuxedoed gentleman lectures 
public on the various méchanical 
features of the models. Back of him 
there is an easel on which is placed 
an enlarged photograph of various 


sections of the car ‘to which he 
calls attention from time to time, 
using for this purpose a_ school | 


teacher's pointer. The pictures are | 


changed at appropriate times by 
two attractive blond ladies whose 
charms somehow 

Next to the Studebaker section is 


the Cadillac display. The Cadillac 
taste, it seems, runs to brunettes 
rather than blondes. At any rate 


the one your correspondent saw 
Ss 


9.30 Saturday was an exceptional) 


pretty brunette We undersiand 
that four girls are employed to 
work in shifts, the idea being to 
demonstrate to women how easily 
the car may be operated. ‘The 
thought comes to mind that the 
males present may be more atten- 
tive to the operator than to the 
car.) Cadillac is featuring controlled 
free wheeling The visitors ap- 
peared impressed 

Working models of motors are be- 
ing. displayed by Pontiac, Nash, 
Oldsmobile and Hudson. In addi- 
tion, Hudson has a separate work- 
ing model of its ride contro] fea- 
ture. Chevroletshas a car mounted 
on irregular rollers which simulate 


the effect of driving over rough | 
reads; Chrysler has a working model 
of the motor and chassis illumi- | 
nated and also employs a miniature 
talking picture machine. 

De Soto has displayed a 
meccel of its factory built to scale 
This one of the most novel ex-! 
hibits and one which draws a great | 
amount of attention. Most of the} 
public have heard of assembly lines 
but few have seen one in operation. | 
The De Soto miniature affords 2'| 
comprehensive idea as to what a 
motor factory is like. In addition 
there is a lecturer who talks on th« 
operation of the plant, and who re- 
gales the public with interesting 
statistical data regarding the num- 
ber Of cars produced daily, and such 
facts as the time required for a car 
to pass through the assembly chain 
to completion. Fifty-one minute 
if we remember correctly. 

The Rockne has a working model 
of the motor and chassis on display. 
This car received much attention 


working 


is 


being 
these 
days of depression prospective cus- 
to know what the car 
up. 
Therefore, there are this year a far 
models 
on display and there are also more 
lec- 
turers to point out to the public the 
mechanical improvements embodied 


display a 
working model] of motor and chassis 
which is operated by a young lady 
visi- 
women 

Sev- 
movie | 
process 
operation 


drivers, 
and by the same token more women 
than ever before are displaying an 


as 


chassis | 


the | 


escaped Ziegfeld. | 


at | 


OMAHA SHOW PREMIERE 
FOR NATIONAL TRUCKS 


(Continued from Page 1) 





from the visitors. Incidentally, in| 
New York there is a great deal of| 
sentimental interest in the name} 
“Rockne,” and this should prove an} 
excellent drawing card for the ex-| 
hibit. 

The foregoing are just a few im- 
pressions of the sales methods jotted | firsy public appearance Saturday, 
down at random. Undoubtedly there 16, Omaha Ante- 
are many other interesting features 





January at the 


mobile Show, it was announced here 


which one could not note in a more Pre 
or less short tour of the show. Such|teday by Deane Chivingten, execu- 
features as were missed will be re-| tive secretary of the association. 


ported later. The trucks will be cxhibited by the 


ALLENTOWN A. A. RENAMES Douglas Truck Manufzeturing 
LAWFER TO PRESIDENCY Company, Omaha, of which Leuis 

, C. Nash, a principal in National 

Allentown, Pa., Jan. 11 W. Levan Trucks, Associated, is the head. 

Lawfer, president of the Allentown Chivington stated that the Rob- 
Automotive Association for several ert M. Cuting Company of Chicago 
years, was re-elected at the annual) \i1) ajso hold a special display of 
meeting. With him were re-elected models B-11 and C-13 during the 
Robert Ritter, vice-president; Leigh) national automobile show in this 


Schadt, secretary and Henry Mohr, 
treasurer. A discussion was held 
on the coming Automobile Show in 
auditorium, opposite Central Park, 
from January 23 to 30, inclusive. 


city from January 30 to February 6. 
The exact location of the local] ex- 
| hibit is expected to be determined 
this week at which time specifica- 


‘tions of the new trucks will also 

. wen » ready for announcement. 
- & STOCKEOLDERS . 73 ree ‘ Sinhennens maued today, Nils 
INCREASE TO 150,01: |G. Bjorck, chief engineer of Na- 
Schenectady, N. Y., Jan. 11.—The | {jonal Trucks, Associated, listed the 
stockholders of the General Elec-/ oytstanding features of the trucks 


tric Company increased by 33,323 be- | 
tween December, 1930, and Decem- 
ber, 1931 The total number of 
stockholders in December, 1931, was phases uppermost in our minds,” 
150,073, the largest-in the company’s|said Bjorck. “These are simplicity 
|history. The owners of common 
|} stock numbered 140,483 in Decem- 
ber, 1931. 


designed in co-operation with parts 
unis engineers, 





T O 
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“We have endeavored to keep five | 


|in design, accessibility in service, in- | 
terchangeability of parts, attractive 
appearance, and light weight com- 


RY 12, 1932 23 


| was first planned in June, 1930, and 


bined with strength through the-use 
| definitely formed upon a permanent 


of special] alloy steels. 


“Provisions have been made far | basis on October 2 of that year 
reducing the possibilities of obso-| A series of important meetings 
lescence to a minimum We feel | have since been held, starting with 


last year's Chicago national auto- 
mobile show, when it was decided 


we have succeeded in developing a 
product that will be highly 


Are 
wc 


ceptable to the market and at the | that five basic models ranging from 

same time profitable to our affil-|1', to 5'2 tons would meet market- 

iated manufacturers from the | ing requirements and at the same 

stendpoint of production and dis- | time allow each manufacturer to 

tribution. ;Offer a complete line of motor 
“While aii models are built around j tr ucks 


stendard parts units, there | 


singular engine ma foe CITY OF NEWARK BUYS 
24 CHRYSLER CARS 


ed in the ces 
N. J., Jan, 11 
Commission has authorized Director 
|Egan of the Department of Public 
| Safety to purchase thirty-two auto- 
| mobiles, two combination patro] am- 
bulances and five commercial trucks 
for use in the Fire and Police ce- 
partments 
The cost 
money was a 


strictly 
are many 
tures embra 
medel. 

“2 
have 


the dk trucks we 
ontended 
tances of previous producticu 
uiilizine of any sv: in- 
ventory. We have been privileged 
to develop all models around the 
most modern and efficient parts 
units We have also availed our- 
selves of all the co-operation and 
advice of leaders in specialized 
fields, and we have worked with 
some of the outstanding specialized 
engineers in the automotive indus- Chrysler, bought from the De Cezen 
try in the development of our de- | Motor Company 
sign | Five de luxe eight-cylinder coupes 
Manufacturers affiliated with Na-| will be for the fire chief, two deputy 


sign o: t 


Newark, Ihe City 


not ¢ with any of tx 


nheri 


or the plus 


will be $51,886. The 
genera! surplus from 
the 1931 budget of the department. 
All but eight of the machines 


tional Trucks, Associated, operate on} chiefs and three battalion chiets. 
la non-competitive basis, since they} The price of each car is $2,055.80, a 
are regional companies and there is; total of $10,279. 

ino overlapping of territory. This| The chief of police, two deputy 


organization, incorporated recently | police chiefs and traffic captain are 
under the laws of Illinois, is an out-| going to ride in 1932 Chrysler de 
growth of the National Motor Truck! luxe sedans at $1,715 each to- 
Manufacturers Association which tal cost Of $6,860 


or a 






SPECTACULAR 
NEW MARMON & for 1932 








The two-possenger coupe with deluxe 
equipment, one of the distinctive body 
styles in the New Marmon 8-125 tine 


... with ALL the Important New Sales Features 





125-Horsepower Engine 
125-Inch Wheelbase 
Magic Comfort Control 
improved Free Wheeling 
New Automatic Clutch 
New Ride Regulator 
Synchro-Shift Transmission 
Brilliantly Styled Body Lines 
Distinctive New Front End 
_Low, Wide and Roomy 
Extraordinary Low Price 


AN UNUSUAL 


DEALER OPPORTUNITY 


The great Marmon program for 1932, composed of the New 
Marmon 8-125 and the Marmon Sixteen, one of the greatest 


automobiles of all time, offers an exceptional opportunity for 
sales and profit. Interested dealers in open territories cre 
requested to address the Sales Department, Marmon Motor 
Car Company, Indianapolis, Ind., for further information and 
confidential details concerning the Marmon franchise. 





NEW MARMON 87125 _ 
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For better business in 1932 


NEW 





-WILLYS-OVERLAND 


WITH THE 
100,000 MILE 


And the New Twin 
Sleeve Willys-Knight 


Two lines — the low-priced Model 
95, the deluxe Model 66-D . 

Powered by the famous Twin Sleeve 
Motor—the motor that actually im- 
proves with use, growing smoother 
and more efhcient with added mile- 
age .. . no valves to grind. 









HEADQUARTERS DURING 





SIXES & 
EIGHTS 





a Willys-Overland Silver Anniversary gives wise car buyers and 
alert dealers their golden opportunity ...The new Willys-Overland 
Sixes and Eights — in design and engineering — set advanced 
standards for all low-priced cars .. . And their performance flings 
a worthy challenge to any car, regardless of cost... Willys- 
Overland Sixes and Eights are powered by the new 100,000- 
mile Silver Streak Motor — fast, rugged, spirited, economical. . . 
And prices are $100 to $200 less than last year! ... The new 
Willys-Overland Six Truck line is rich in profit opportunities... A 


complete line, with bodies for every business and agricultural need. 


Write or wire for details of this profit-making franchise 


WILLYS-OVERLAND, INC. 


TOLEDO, OHIO 


NEW YORK SHOW ‘ — ae eat BILTMORE 





PRESENTATION —1932 


